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HAT RINGSIDE table of ours, 
located in the immediate fore- 
ground on the main aisle of the 
Fisher building cafeteria, agrees 
that September production ought 
to come mighty close to 200,000— | 


mebbe a shade over, mebbe a 
shade less. Granting August 225,- | 
000 or 230,000, it looks like a drop | 
of from ten to fifteen per cent | 
over last month, according to us| 
expert projectionists. But that’s | 
a gigantic total when you com-| 
pare it with the puny 86,492 of 
September, 1932. 


ok * * 


MOST OF US had tea at this | 
lunch, which gave us a chance | 
to read the tea leaves as to} 
September. The production for-| 
tune telling was most encourag-| 
ing but after jiggling the leaves | 
around we read ’em that, con- 
trary to past performances, sales | 
are going to exceed production, 
perhaps exceed those of August, | 
and we had been thinking August 
was pretty “hot”. 


To my way of thinking, those | 
sales managers who have been 
predicting an unusually good fall 
business have hit the nail on the 
head. It looks as if retail sales 
are going to hold up above the 
customary level for this time of 
the year until at least the first of 
November. And with production 
running behind sales, there’s go- 
ing to be no need of cleaning-up 
at the end of the season. Our 
cupboards are going to be as bare 
as Mother Hubbard’s. 


OLD FATHER TIME has just 
given the checkered flag to an- 
other of our pioneers, Arthur C. 
Newby, who has joined many of 
his contemporaries in our Val-| 
halla, such dominant figures of 
the past as Elwood Haynes, El- 
mer Apperson, Alexander Win- 
ton, Walter Flanders, Hugh 
Chalmers, Bob Hupp, N. H. Van 
Sicklen, Fred Duesenberg—men 
who contributed to the building 
up of this great industry of ours. 

Few of the present generation 
knew Arthur Newby. For the 
past fifteen years he had been out 
of the automobile picture, yet in 
his time he was an important 
cog in the industry’s machinery. 
A quiet sort of a chap and well 
to do, he was a pioneer builder 
started with the National electric 
back in 1899, became convinced 
of an error of judgment and made 
it gasoline in 1903. It clicked. 


THEN IN 1906 there was a 
twenty-four hour race on the dirt 
track at Indianapolis. Jap Clem- 
ens and Charley Merz drove a Na- 
tional to victory. During the 
night the racers were furnished 
illumination by means of Prest-| 
O-Lite open lights on every post. | 
That was just when Prest-O-Lite | 

(Continued on Page 10) 


Industry’s 





| much 


All Branches 


By WILLIAM ULLMAN 

Washington, Sept. 15. — 
With the prospect that the 
automobile industry and its 
many allied enterprises will 
be thoroughly coded under 
the NRA program by the 
end of this month, it is ob- 


vious that each element will 
retain its own identity and 


‘integrity under the new 
| deal. 


All talk of a vertical 
code, of which there has 
been a great deal, has be- 
come a faint echo, growing 
momentarily more faint. 
The vast majority .of, the..ua- 


dreds of thousands given direct 


and indirect employment in the 
industry now are within the 
scope of the new deal’s shorter 
hours, higher pay schedule. This 
is quickly revealed in an 
estimate of the code _ situation 
which shows that only the tire 
manufacturers, of all automotive 
groups, have yet to present a for- 
mal trade charter. The revised 
draft of this group’s agreement is 
expected any day by administra- 
tion officials. 

A broad survey of the automo- 


(Continued on Page 2) 
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Engine Makers 
In Code Group 


Under APEM 


Detroit, Sept. 15.—The rapidly 
expanding Automotive Parts and 
Equipment Manufacturers, Inc., 
has just added a new 
that of the 
Engine Manufacturers, 
the eighth product division. 
division has been created 


The 


division, | 
Internal Combustion | 
making | 


























at the| 


request of the makers of internal | 


combustion engines, and has had | 
the approval of the board of di- 


rectors of the APEM. 


At present there are twelve 
members of this division of which 
the following engine builders are 
those who have started preparing 
a supplementary code tied in 
with the APEM code: Waukesha 
Motor Co., The Buda Co., Her- 
cules Motor Co., Le Roi Co., Wis- 
consin Motor Co., Continental 
Motor Corp., Climax Engineering 
Co., Lycoming Mfg. Co., Red Wing 
Motor Co., Amplex Mfg. Co., Min- 
neapolis-Moline Power and Im- 
plement Co., Hall-Scott Motor Co. 

Officers of the new division 
group are H. L. Horning, Wau- 
kesha Motor Co., president; L. M. 
Viles, Buda Motor Co., vice-presi- 
dent; Chas. Ballou, Hercules Mo- 


(Continued on Page 3) 








Codes Near Completio 


O 


Early Sept. Sales Reports 
to be Covered) Indicates Seasonal Decline 


Before Oct. 1 


Will Be Less Than Normal 


Detroit, Sept. 15.—Sales reports 
for the first ten days of September 
indicate a less than seasonal de- 
cline from the August level but 
a gradual tapering in demand 
from the high level set last month 
is apparent. On this basis Au- 
gust, 1933 will go down in history 
as being the first, and perhaps, 
the last August to mark the peak 


of automobile sales for the year. | 


One of the influences which is 
at present sustaining the sales 
during the current month is the 
upturn in rural buying. The 
greater part of sales strength 
during the summer has come 
from the urban centers which 
began tapering somewhat in 
the latter part of August. 


oming into the market, wi 
e cas 
ing the summer as the result of 
better prices for farm products. 


Johnson Revives 


Talk of Action 
Against Ford Co. 


Washington, Sept. 15. Reitera- | 


tion by Recovery Administrator 
Hugh S. Johnson of his intention 
to act against Henry Ford for his 
refusal to sign the automotive 
code brought the Ford case back 
into the limelight here after a 
week of comparative inanition. 
Whether it presages a revision 


of the NRA apparent policy of 
letting public opinion make the 
decision between Ford and the 
New Deal is not clear at this 
time. Many observers here are 
able to see no alternate course 
of procedure. They have con- 
cluded that Ford has demon- 
(Continued oi 


Page 18) 


Farmers, on the other hand, 


| According to an estimate by the 
| Department of Agriculture the 
| farmers of the United States this 
| year will gross better than a bil- 
| lion dollars more than they made 
{last year. The total for the year 
|is placed at $6,360,000,000. Much 
|of this additional cash will no 
doubt be spent for automotive 
| transportation. 
| While estimates of September 
production place the total at 
about 200,000 units and some 
| quarters predict that sales will | 
outstrip production, sales during | 
| the first ten days would seem to 





| point to a decline of perhaps ten 

| per cent from the August levels. 
| This would put the total between 
| 160,000 and 165,000. Production 
, estimates of course, include cars 


they have received dur- | and trucks and foreign shipments, 


| where as the sales estimate would 
be for domestic new cars only. 


AHFA Charge 
| Favoritism In 


The Coal Code 


Washington, Sept. 15.— That 
most redrafted of all trade prac- 
| tice agreements submitted to the 
National Recovery Administra- 
tion, the coal code, was made the 
basis of an objection by the high- 
way transportation industry here 
| this week. The agency voicing 
| the objection was the American 

Highway Freight Assn., which 
took exception to provisions in 
the code which it charged were 








favorable to railroad transpor- | 
tation. 
| Another protest voiced by the 
| same agency this week was that 
| lodged before the Interstate Com- 


(Continued on Page 2) 





Cas: Tedek J uly Exports | 


at Highest Level Since ’32 


Washington, Sept. 15.—Automo- 
tive exports in July were larger 
than in any other month since 
1932, seven per cent above those 


of June and fifteen per cent be-| 


yond the figures established in 
the same month a year ago, ac- 
cording to United States Depart- 
ment of Commerce figures. The 
dollar volume of exports during 
the month totaled $7,756,546. The 
figure represents an increase of 


$534,414 over June and $1,048,456 | 


over July, 1932. 

Passenger cars and trucks ac- 
counted for the increase, gaining 
in value from $3,636,438 to $4,- 
198,812, more than adequate 
overbalance the decline registered 
in the case of 
products. 


to | 


miscellaneous | 


There 
standing 
jing the 


was no change in the 
of countries represent- | 
chief purchasers of | 
|American automotive products | 
with the Union of South Africa, 
Belgium and Argentina constitut- 
ing the first three. Other nations 
in which a stronger demand for | 


American cars and trucks was 
registered were Brazil, Nether- 
lands, Philippine Islands, India, 


Australia, Japan, Denmark, Mex- 
ico, Colombia and China. 

It was the lower priced car and 
truck that improved its showing 
abroad during this period as evi- 
dence by the decline in average 
value of passenger cars from $495 
to $487; in the case of trucks 





| product groups. 





| from $503 to $431. 


A.P.E.M. Outlines Policies and Objectives 


n|Relations To 


Other Assn’s 


Is Clarified 


Place Best Interest of the 
Industry As First 
Consideration 


Detroit, Sept. 15.—Clari- 
fication of the position of 
the Automotive Parts and 
Equipment Manufacturers, 
Inc., in relation to other as- 
sociations within the indus- 
try; its attitude toward the 
merger with the Motor and 
Equipment Manufacturers 
Association, the Automotive 
Service Industries show and 
the credit service bureau for 
members is contained in a 
bulletin mailed to all mem- 
bers of the APEM today by 
C. C. Carlton, executive vice- 
president. 


In ‘the bulletin Mr. Carlton 
points out that the real purpose 
of the APEM is to provide one 


all-inclusive organization that 
would serve all manufacturers 
engaged in the production of 


automotive parts and equipment. 
On the other hand the associa- 
tion proposes complete co-opera- 
tion with existing associations. 
The APEM will not take an ac- 
tive part in the trade show this 
year, but it is indicated that it 
will take active part in future 
shows. Mr. Carlton recommends 
the early approval of the merger 


(Continued on Page 6) 


NSPA Appoints 


Wholesale Group 


To Meet Makers 


Detroit, Sept. 15.—A committee 
of National Standard Parts Assn. 
wholesaler members has been ap- 
pointed by wholesaler Vice-Presi- 
dent O. M. Anderson for the 
purpose of contacting with sub- 
committees of manufacturer 
This action has 
been taken in order that the in- 
terests of automotive wholesalers 
may be clearly defined for the 
product groups in their delibera- 
tions in connection with the 
preparation of NIRA codes of 
fair competition. 


The committee is so organized 
that it can meet with manufac- 
turers in any of the larger cities. 
Its first contacts with any of the 
manufacturer products groups 
were held on September 15, in 
meetings at Chicago and Detroit. 
Other similar contacts are being 
scheduled as the product groups 
recognize the opportunity to take 
advantage of this representative 
wholesaler contact arrangement. 

Manufacturers fully realize the 
importance of considering the 
position of the wholesalers in 
making adjustments under the 


(Continued on Page 3) 
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Willys Returns 
To Aid Company 


Automobile Industry’s Code 
To Be Complete By Oct. I 


(Continued from Page 1) 


‘Recovery Foundation Laid; } 
Profits are Next Question’’ | 


Toledo, Sept. 15.—John N. 4 
Willys, co-receiver of the Willys- | 


tive code situation at this junc- 
ture shows: 

Every manufacturer, save Ford, 
operating under a code approved 
for the parent branch of the in- 
dustry. 

The automobile dealers code 
set for public hearing next Mon- 
day with the likelihood of quick 
approval. 

Formal preliminary hearings 
set for next Wednesday in the 
case of the code submitted by the 
Automotive Parts and Equipment 
Manufacturers with public hear- 
ing September 26. 

Battery manufacturers operat- 
ing under an approved code 
which closely parallels in hour 
and wage scales that of the mo- 
tor car manufacturers. 

Two codes submitted by differ- 
ent organizations of truck opera- 
tors under consideration by NRA 
officials. They are the proposals 
of the Federated Truck Associa- 
tions of America and the Ameri- 
can Highway Freight Associa- 
tion. While similar in wage and 
hour provisions, the agreements 
provide the administration with 
the knotty problem of deciding 
which agency shall represent the 
industry in the administration of 
the final pact. 

Two codes under consideration 
for possible application to the 
motor bus industry, one the con- 
tribution of the National Asso- 
ciation of Motor Bus Operators, 
the other of the transit companies 
which operate an auxiliary bus 
service. 

A code submitted by the anti- 
friction bearing industry which 
provides a basis 40-hour week 
and 40-cent minimum wage and 
which awaits assignment of a 
hearing date. 

A single unifying agreement 
presented on behalf of the taxi- 
cab operators. 

While by no means so spec- 
tacular as the difficulties pre- 
sented by the merit clause con- 
troversy preceding the manufac- 
turers’ code approval, nor the 
Ford angle of that agreement’s 
subsequent history, the coding of 
the transportation, or operation 
side, of the industry has provided 
problems quite as complex. The 
amazing ramifications of motor 
vehicle transportation enterprises, 
trucks, buses and taxicabs, to- 
gether with the natural conflict 
of interests in each field by dif- 
ferent classes of operators, have 
virtually hamstrung recovery of- 
ficials. 

Any illusions they may have 
entertained regarding the devel- 
opment of a vertical code in this 
particular field have vanished in 
the face of the tremendous com- 
plexity encountered in working 
out satisfactory agreements for 
specific groups. 

Discouraging to any attempt to 
devise a vertical code for the 
manufacturing and distribution 
sides of the industry has been the 
attitude of the affected and re- 
lated groups. Codes presented 
by every single element of the in- 
dustry have limited their consid- 
eration of ethical conduct to rela- 
tions between rivals in a given 
field rather than between such 
groups as, say, supplier and man- 
ufacturer or manufacturer and 
distributor. 

Each branch of the industry 
has shown more concern for 
keeping its own members in line 
than for undertaking to regulate 
the relations between themselves 
and auxiliary units. 

This attitude has been evident 
from the start of the automotive 
code hearings. Parts manufac- 
turers and dealers did not par- 
ticipate in the public session 
which brought the motor manu- 
facturers code to a climax. If 
there is any manufacturer rep-| 
resentation at the dealer and| 
parts suppliers code hearings next 
week, it will be of the most in- 
formal character. 

By accident, or design, the 











many elements of the industry! 


have refrained from giving the 
NRA any invitation to attempt 
to co-ordinate their varied opera- 
tions. Their satisfaction with 
intra-industry regulation is ob- 
vious and convincing evidence 
that a vertical code is beyond 
hope, at least at this stage of the 
New Deal’s development. 


To date there has been no in- 
timation that the labor board 
representative has any objection 
to the labor provisions of the 
National Automobile Dealers’ As- 
sociation code. This does not 
mean, however, that none will be 
offered in the public hearing; or 
prior to it, perhaps, in an effort 
to work out a solution in advance. 


Some interest attaches to what 
will be the consumer board rep- 
resentative’s attitude toward the 
used car price-fixing provisions 
of the code, which include its 
highlights from the standpoint of 
the industry. Whatever fate is 
in store for this vitally impor- 
tant feature of the dealers trade 
charter, it is not intimated at 
this early stage of the code hear- 
ing situation. 

The character and extent of the 
motor manufacturers’ participa- 
tion in the dealers code hearing 
is another matter which remains 
obscure at the moment. 


Plymouth Sales 1000 % 
Over Same Period 1932 


Detroit, Sept. 15—Factory ship- 
ments of new Plymouth models 
during the week-ended Septem- 
ber 9, totaled 7,400 units, accord- 
ing to an announcement today. 
This figure is ten times the ship- 
ments in the same week 1932. 


Retail deliveries by dealers 
during the same period totaled 
6,019, a drop from the preceding 
week due to the Labor Day week- 
end, but 267 per cent above the 
same week 1932. 


Overland Co., is back in Toledo 


to take personal 
charge of the 
enlivened efforts 
to hasten the 
reorganization 
of the company. 
Mr. Willys ex- 
pressed the hope 
that co-opera- 
tion of all in- 
terested parties 
will be obtained : 
to permit the J. N. Willys 
reorganization this fall. 


Pontiac Sales 
Firm in Sept. 


Detroit, Sept. 15.—Reported na- 
tional retail deliveries of the 
Pontiac Straight Eight during 
the first ten days of September, 
still holding closely to high re- 
cent levels, exceeded deliveries in 
the corresponding period of 1932, 
by 1,662 units, it is announced by 
Sales Manager R. K. White. 

“Pontiac’s total reported retail 
sales for the year to date now 
exceed by 28,722 cars the number 
sold in the same period of last 
year,” said Mr. White. “Public 
demand remains strong and sales 
are exceeding production.” 


New Highway Project 
To Employ 3,000 Men 


Indianapolis, Sept. 15.—Employ- 
ment for more than 3,000 men will 
be provided in the $2,000,000 
Marion county belt highway pro- 
ject which will help materially 
to solve the local unemployment 
problem, according to LeGrande 
Marvin, chief engineer of the 
project. 

The belt highway will com- 
pletely surround Indianapolis and 
will relieve through traffic of the 
necessity of passing through the 


| city. 


B.O.P. Increase Outlets 
To 14,000 Direct Dealers 


During Past Three Years 


Detroit, Sept. 15.—Buick, Olds- 


organizations have 
depression, are now better able 
to meet the sales and service 
needs of the motoring public than 
ever before in their history, ac- 
cording to W. A. Blees, general 
sales manager of the Buick-Olds- 
Pontiac Sales Co. 

According to an independent 
survey, there were 46,197 retail 
automobile dealers in the United 
States at the start of 1931. By 
the end of that year, 42,045 deal- 
ers were still in business. At the 
end of 1932 the number had 
dropped further to 35,514. 

Running contrary to that trend 
was the growth of the direct 
dealer representation of Buick, 
Oldsmobile and Pontiac, as indi- 


| cated in the following tabulation: 
mobile and Pontiac, whose dealer | 
expanded | 
steadily through the years of the! 


Date 
1, 


Direct Dealers 
Jan. 
Jan. 1, 

Jan. 1, 
Aug. 1, 

“Our dealer body not only in- 
creased in numbers during the 
depression,” said Mr. Blees, “but 
has come through in good finan- 
cial shape, a condition resulting 
largely from the close guidance 
and supervision which we have 
been able to give through our 
dealer business management serv- 
ice. A great majority of our 
dealers are solidly ‘in the black’. 
This fact, of course, is reflected 
back to the public in the satis- 
faction of being able to deal with 
a sound, permanent dealer organ- 
ization.” 








Cleveland, Sept. 15.—Prepara- 
tion for business recovery has 
been completed, observes Col. 
Leonard P. Ayres, economist and 
statistician, in his mid-monthly 
business review issued today by 
the Cleveland Trust Co. The 
next task is for the new partner- 
ship of government and business 
to make some profits. 

Colonel Ayres, nationally known 
as a business analyst and fore- 
caster, makes no predictions in 
this bulletin. He points out, how- 
ever, that the July break in 
prices has been followed by de- 
clines in many sorts of produc- 
tion that are still continuing and 
that the decline in the Econo- 
stat’s index of general business 
in August was “so considerable 
as to cancel about a quarter of 
the advance achieved in the pre- 
ceding four months.” 

“It seems probable,” he adds, 
“that production in the important 
textile and automobile industries 
has passed the peak for this 
year. 

“We cannot know as yet,” con- 
tinues this Cleveland banker, 


Detroit, Sept. 15——Dodge deal- 
ers’ sales of passenger cars and 
trucks—which for the _ period 
January 1 to September 2 were 
219.4% of sales recorded in the 
corresponding period of 1932, in- 
creased their lead ratio, with 
the holiday week ending Septem- 
ber 9 added, to 224.8%. 

Retail deliveries by Dodge deal- 
ers of Dodge and Plymouth pas- 
senger cars to date this year are 
227.8% of sales made during the 
like thirty-six weeks of 1932. 
Sales of Dodge trucks during the 
period rose from 6,527 in 1932 to 


Buick Sales 
In Ten Days 
Nearly Double 


Detroit, Sept. 15.—Retail deliv- 
eries of Buick cars for the first 
ten days of September are re- 
ported by W. F. Hufstader, Buick 
sales manager, at 182 per cent of 
the total for the corresponding 
period of last year. 


“Continuance of strong  de- 
mand,” says Mr. Hufstader, “is 
shown by our record of deliver- 
ies. A gradual tapering off, al- 
ways looked for at this season of 
the year, is making its appear- 
ance, but it is unusually small in 
degree. In comparison with last 
year at this time, we are notably 
well ahead, total deliveries in the 
first ten-day period of September 
being 182 per cent of what they 
were in 1932. 


“Outlook is for a continuance 
of the favorable contrast. Buick 
finds itself in an unusually strong 
position, both as regards current 
deliveries and a remarkably bal- 


Streamlined to cleave the wind with a minimum of resistance yet embodying distinctive beauty of 
lines and proportion, the new Franklin Airman, makes its debut this week. 


“whether this general recession 
from the advancing trend of 
business activity is merely a tem- 
porary hesitation or whether it 
is to prove more serious than 
that. Clearly the first phase of 
the recovery has been checked, 
and perhaps terminated.” 

Referring to the new business 
codes being put into effect, Col- 
onel Ayres says the one test of 
their soundness must be whether 
or not they result in increased 
national production. The funda- 
mental principle involved is that 
production is purchasing power, 
a principle which he demon- 
strates by a chart study over a 
70-year period. 

“It may safely be concluded,” 
he asserts, “that the codes will be 
successful only if the higher 
wage payments per hour of work 
are accompanied by proportion- 
ately greater increases in the vol- 
ume and value of the goods and 
services produced. This will re- 
quire greater production volume, 
and prompt price advances that 
must not, however, be so great as 


to curtail purchasing.” 


Dodge Deliveries Increase 
Lead Ratio over ’32 to 224.8% 


13,196 so far in 1933. The sum- 
mary of Dodge dealers’ business in 
new passenger cars and trucks 
gives a total of 123,914 retail de- 
liveries for 1933, as compared to 
55,133 in 1932. 

Used-car sales reported by 
Dodge dealers continue to run 
practically parallel to new-car 
sales, a circumstance indicating 
very satisfactory conditions per- 
miting dealers to apply their en- 
tire capital investments to the 
conduct of their business, with- 
out tying up unreasonably large 
sums in used-car stocks. 


anced inventory of new cars in 
the hands of our dealers. The 
figures speak for themselves and 
our dealers generally are to be 
congratulated on the sales show- 
ing they are making.” 


Big Savings In 
Cracking Process 


Chicago, Sept. 15.—Savings due 
to use of the gasoline cracking 
process were placed at one hun- 
dred million dollars annually, by 
Dr. Gustav Egloff of Chicago, in 
an address Thursday before the 
American Chemical Society con- 
vention in the Stevens Hotel. The 
speaker presented further statis- 
tics to the effect that existing pipe 
lines for crude oil transportation 
cover about one hundred thou- 
sand miles, and represent an in- 
vestment of eight hundred mil- 
lion dollars. “This pipe line sys- 
tem has a yearly carrying ca- 
pacity of one billion barrels,” 
added Dr. Egloff, “and would 
have required a fifty per cent 
greater capital investment if it 
were not for the benefits of the 
gasoline cracking process.” 


AHFA Charge 
Favoritism In 


The Coal Code 


(Continued from Page 1) 
merce Commission with refer- 
ence to point-to-point express 
rates aimed directly at truck 
competition. These recently 
promulgated rates, the associa- 
tion charged, have for their pur- 
pose the destruction of competi- 
tive transportation media, par- 
ticularly the motor truck. The 
complaint is expected to be given 
a formal hearing some time this 
month. 
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Legislators Motivated by Philosophy Which Guided tion, the raw material 
4 so conspicuously appears in this| 
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All Traffic Will Bear Is Basis 
of Motor Vehicle Taxation Today 


C+ a . 


Early Rail Executives, As $52,000,000 Burden 


Imposed on New Jersey Car Owners Shows 


By WILLIAM ULLMAN 





Washington, Sept. 15. 


Several decades ago, a certain 


railroad executive established an enduring reputation as| 
an anti-social being with the statement that railroad rates 


should be based upon “all the traffic will bear.” 


The re- 


mark, however, coming from such a source, should have 
been more startling for its frankness than for the essen- 
tial philosophy it revealed. Much more socially significant 


is the fact that the identical philosophy now is the 
practice of those elected servantsO— 


of the people, our Federal and | 
State legislators. The tax burden} 
with which they have saddled 
modern traffic, motor traffic, rep- | 
resents even more than it can} 
bear. 


Let us have a look this week 
at the working of this principle 
in the State of New Jersey. | 


In that State, the legislature 
this year figuratively presented 
every motor vehicle owner with 
a demand for payment of more 
than $45 to enable the common- 
wealth to take care of its poor 
relief problem. No other class or 
group of citizens was considered 
in connection with meeting this 
vast obligation. Motorists were| 
asked to carry it all; although| 
“asked” probably is a weak word 
in such a context. 


How It’s Done 


The details are these: Last 
Winter, the legislature met to 
consider the need for $21,000,000 | 
for relief funds. It considered 
only one possible source from 
which to obtain the money.) 
That was a $100,000,000 bond is- 
sue which the State’s motorists 
had voted previously because of 
their conviction that they needed 
more and better roads; an expres- 
sion of their willingness to invest 
that sum in highways because 
they recognized it as an invest- 
ment that would net them genu- 
ine dividends even in’an era of 
depression. 





Ignoring the purpose of the 
public which had voted in favor 
of the bond issue, the legislature 
“borrowed” the needed $21,000,000 
from this fund. 


That course decided, there 
arose the question of carrying 
and amortizing the amount thus 
appropriated. Where to get the 
money for these heavy charges 
remained only a momentary 
puzzle for the legislative mind. | 
It decided without hesitation that | 
the motorists from whom it was} 





“borrowed” also could pay the)! 


|} tax burden 


Where is the flaming indigna- 


amortization costs, out of the 
State gasoline tax revenue. 

In this single gesture, the legis- 
lature took from New Jersey 
motorists for poor relief 
year a sum amounting to approxi- 
mately $40,000,000; or, from each’ 
of the State’s 857,000 motor ve- 
hicle owners an average of $46. 


Too Much Is Plenty 


Did the legislators, in this ges-| 


ture, discover they had imposed a 
that was flagrantly 
more than the traffic would bear? 
Such apparently is the apathy and 
inertia of the traffic toward mak- 
ing itself articulate that the legis- 
lators go on thinking the limit 
has not been reached. 


This is not just an idle estimate 


|of their sentiment. Their per- 
formance indicates quite 
positively what their opinion 


happens to be. 


Having obtained the $21,000,000 
and the cost of carrying it so 
easily on the first occasion, they 
met just recently again in an- 
other special session with an- 
other problem of poor relief funds 
confronting them. This time it 
was a matter of getting only $12,- 
000,000 and they knew instantly 
where to turn for the money 
which will carry the State over 
with its unemployment burden in 
the Winter of 1934. 


But Now Some More 


New Jersey motor traffic, al- 
ready bearing the approximately 
$40,000,000, has just had passed 
along to it the additional burden 
of $12,000,000. 


Already, then, a sum equival- 
ent to more than one-half of the 
money which they voted for more 
and better highways has been 
taken away from New Jersey’s 
motorists. The State highway pro- 
gram has come to a virtual 
standstill. Hundreds who might 
have been engaged in construc- 
tion and maintenance activities 
are out of work. 





Form Assn. To Frustrate 


Gasoline “Bootlegging”’ 


Denver, Sept. 15.—At a meeting 
of the excise tax collectors of | 
several western states, called by | 
H. F. Bedford, state treasurer of | 
Colorado, and held in the Senate | 
Chambers of the Capitol build-| 
ing, Denver, on August 28 and 29, | 
the Midwest Motor Fuel Tax Col- 
lection Assn. was formed and a 
resolution adopted that is expect- 
ed to eliminate gasoline “boot- 
legging” between producing and 
receiving states. 


The plan for doing away with 
this tax evasion is as follows: 
“Each exporting state shall re- 
port monthly the following in- 
formation to the receiving state 
of all gasoline exported, giving 
date and time of shipment, 
amount, consignor, consignee, and 
description of container used in 
such transportation. In case of 
railroad tank car shipments, the 
description of the container shall 
be the car number and the in- 
itial. In cases of motor tank 
truck shipments, the description 


of the container shall be name 
of owner of truck and driver, 
state and license tag number, 


this | 


of which 


appalling situation? Dormant, 
obviously, in the hearts of those 
who compose modern highway 
traffic. Until it wakens, motor- 
dom will go on being victimized 
by the new and monstrous tax| 
principle, “all the traffic will} 
| bear.” 





public service commission identi- | 


fication and any other identifica- 
tion peculiar to the state out of 
which such motor tank truck 
operates. All petroleum products 
other than gasoline are not re- 
quired to be reported except such 
exporting state shall supply all 


information concerning the ship-| 


ment of other petroleum prod- 


ucts to any individual distributor | 
or dealer in such products, upon | 


request being made, by the state 


in which such products are re-| 


ceived.” 
Representatives from the states 
of Colorado, Oklahoma, New 


Mexico, Missouri, Wyoming, Ne- | 


braska, and Kansas were present. 


The association chose Bedford | 


as president and Cherry as secre- 
tary, and instructed these two to 
invite North and South Dakotas, 
Montana, Arizona, Iowa and 
Idaho to join the organization. 


Engine Makers 
In Code Group 


| from the 


Questionnaire Sent 
To Truck Operators 


Washington, Sept. 15.—An 
elaborate questionnaire covering 
all phases of motor truck opera- 
tion has been sent out to 14,000 
operators of motor truck fleets 
throughout the country by J. R. 
Turney, director, Section 
Freight and Passenger 
under the Federal Coordinator of 
Transportation. 


This survey covers common 
carriers, contract carriers, and 
private operators and goes to 


every owner of ten or more trucks 

in the country. 
Recommendations proceeding 

Federal Coordinator of 


Transportation in respect to mo- 


tor truck transportation as re- 


| lated to other forms of transpor- 


| tation 


Under APEM. 


(Continued fron Page 1) 
tor Co., treasurer, and E. F. 
Deacon, Climax Engineering Co., 
secretary. 


Efforts are being made to in- 


corporate into the division the 
National Assn. of Engine and 
Boat Manufacturers. Several 


manufacturers of the association 
have expressed themselves as be- 
ing in favor of the movement. 

Under the general Internal 
Combustion Engine Manufactur- 
ers Division it is 
group the _ Industrial 
Builders, the Marine Engine 
Builders, the Bus Engine Build- 
ers, and the Truck Engine Build- 
ers as separate group units, each 
with their own supplementary 
group codes. 


Date Set for Hearing 
Richmond, Sept. 15 (UTPS). 
An ordinance providing that all 
bus companies entering Rich- 
mond establish themselves in ter- 
minals off the city streets will be 
given a public hearing by the 
streets committee of the city 


council on September 19 at 8:00 
p. m. 


proposed to| 
Engine | 





can be based only upon 
facts. The purpose of this survey 
is to build up reliable data upon 
which suggestions as to the fu- 
ture of the truck industry will 
be based. 


NSPA Appoints 
Wholesale Group 


To Meet Makers 


(Continued from Page 1) 


NIRA, and it is believed that this 


committee arrangement will pro-| 


vide a_ satisfactory method of 
co-ordinating the ideas of both 
manufacturers and wholesalers, 


so that the best interests of each | 


will be represented in the various 
manufacturer product group 
codes. 

Action taken by several manu- 


| facturer product groups has al- 


ready created some consternation 
among wholesalers, it is said. It 
is believed, says the NSPA re- 
lease, that if an equitable adjust- 
ment of conditions which will 
meet with general approval of 
both manufacturers and whole- 
salers is to be found, it can only 
be brought about by joint con- 
sideration. 


| 
| 








of | 
Service, | 


| Hudson 
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Hudson Sept. 
Sales Continue 


At High Level 


Detroit, Sept. 15.—‘“The best 
first week in September in three 
years,” said Chester G. Abbott, 


general sales 
manager of the 
Hudson Motor 
Car Co., regard- 
ing sales of 
Hudson cars 
and Terraplanes 





last week. “It 

was also. the 

eighteenth con- 

secutive week 

in which our 

sales were 

above those for C. G. Abbott 
the correspond- 

ing periods of last year. Sales 
last week were 140 per cent of 
those for the similar period of 
1932, and 181 per cent of those 
for 1931.” 


Mr. Abbott announced also that 
and Terraplane_ ship- 
ments for September will be 155 
per cent of those for September, 
1932; 257 per cent as compared 
with 1931, and 115 per cent as 
compared with 1930. “This is an- 
other instance where we have to 
go back to 1929 for comparisons 


with our present experience,” 
said Mr. Abbott. 
“Export shipments are more 


| than keeping pace with domestic 


sales. Our most recent figures 
show that Hudson-Essex export 
shipments to date this year are 
244 per cent of those for the 


| similar period of 1932.” 


Harry H. Elmer 

Syracuse, Sept. 15.— Harry H. 
Elmer, 65, formerly general man- 
ager of the Haynes Automobile 
Co., and of the Globe Malleable 
Iron and Steel Co., predecessor of 
the Globe Forge and Foundries, 
Ine., died at his home in this 
city following a sudden heart 
attack. 








and performs. 


And that’s a bargain! 





199 


@ When you think of a Reo Flying Cloud 
you think of $1500. That’s the way it looks 


Yet the base price now is $795. 


In fact, most people will agree that it’s about 
the biggest bargain on the market today. 


Look at the Flying Cloud aerodynamic lines. 
Compare its appearance with that of cars cost- 
ing two and three times as much. 


And think of having, in addition to the superb 
quality of this car, an engineering advantage 
of such spectacular appeal as the REO SELF- 
SHIFTER —the automatic transmission that 
made a new chapter in motor car history. 






Reo dealers are not engaged in competition 
with one another. They have a quality car 
in the low priced field but are not concerned 
with the “profitless glory of volume.” 
Take a look at the Flying Cloud specifications. 
Compare them with $1500 cars. 


on the market. 


OR THE NEW REO 
FLYING CLOUD! 


And even that is only half the story —for the 
Reo-Royale and Reo Trucks, Speedwagons 
and tractor-trailers enlarge the Reo dealer's 
field to such proportions that he is assured of 
a prolific market the whole year round. 


Inquire about the Reo franchise. 
Get the facts about the company 
that has the most up-to-date car 


*Standard sedan, f. o. b. Lansing, sales tax 
extra. Self-Shifter at slight extra cost. 


Reo-Royale $1745 and up, f. o. b. Lansing. 
Self-Shifter standard equipment. 


Reo also provides its dealers with the finest line of Speedwagons and trucks in Reo 
history. New low truck prices—Reo Trucks, Speedwagons, Tractors and Semi- 
trailers, from $575—$2595, chassis, f.o.b. Lansing, plus tax. Reductions up to $400. 


REO MOTOR CAR COMPANY 


LANSING—TORONTO 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice, It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
— of NEWS which it knows to be timely, authentic and 
of value. 


MEMBER 


us 


WE DO OUR PART 


SATURDAY, SEPTEMBER 16, 1933 


Buy Now! 


.- coming week will witness the opening of a con- 
certed drive to impress upon the public the need to 
“Buy Now”. Automotively, the outlook for the entire! 
month of September is most encouraging. True, there is | 
evidence of a gradual tapering in sales during the first 
ten days of the month, but in all cases the sales this 
year show less seasonal decline than normal and the total 
for the first ten days of September will be well ahead of 
the same period in 1932. 


From the production standpoint September is expected 
to reach a total of about 200,000 units. Sales are expected 
to absorb this without difficulty and in some quarters} 
there are predictions that sales will be well above produc- | 
tion for the month. While 200,000 for September is not 
a phenomenal output in normal times, it is phenomenal 
that September should make such a strong comparative 
showing against August. 


Every effort should be put forward at the present time 
to maintain the high level of automobile sales through- 
out the fall. During the past several months the giant 
steel industry has received the bulk of its support from 
our industry. On the other hand the improvement in the 
steel centers has resulted in improved new and used car 
sales in those centers. Many other industries are win- 
ning their greatest support from our industry and we in 
turn are gaining by their improvement. 

Due to the broad scope of its purchases prosperity in 
the automotive industry is felt more widely throughout 
the nation than a similar degree of prosperity in any 
other industry would be felt. For that reason it is im- 
portant that buyers ‘support the automotive industry 
above all others. Buyers should be urged, not only to 
BUY NOW, but to BUY AUTOMOBILES NOW! 


Inflation 





RECENT report of the United States Department of 
Agriculture forecasts a gross income to farmers dur- 
ing the current year more than a billion dollars in excess 
of the income in 1932. Present estimates place the earn- 
ings this year at $6,360,000,000 against $5,143,000,000 in 
1932. This is a large sum, but there is a large number 
of farmers. Of this sum $6,100,000,000, will come from 
the sale of farm products, it is estimated, while the re- 
mainder will come from rentals and benefit payments by 
the Agricultural Adjustment Administration. 

An extra billion of dollars rolling about the country will 
be welcomed and will unquestionably be a spur to busi- 
ness. On the other hand we doubt that this alone will be 
enough. If we are to lift prices up to a profit level that 
will encourage business men to increase production and 
hence employment, it would seem that some method must 
be devised to make more dollars available with which to 
meet increased prices. 

We cannot hope by artificial means to make goods look 
much more attractive to a goods hungry public which for 
the past three years, of necessity, has deprived itself of 
many things which it would have liked to have had. We 
can by artificial means put more dollars into the hands of 
this same public so that it will now be able to buy at 
higher prices. It would seem that a mild dose of con- 
trolled inflation is in order. 


Free 
Air 
By Cliff Knoble 


AND ANOTHER reason why a 
lot of us don’t go to church on 
Sunday morning is because we 
van’t find a place to park. 

og * ok 

A GREAT MANY of our public 
men are like the motor car of a 
prosperous owner—always seem 
to have a full gas tank. 

ea Bg * 
Daffy Definitions 

CHOKE — An excellent treat- 

ment for back seat driving. 
* * * 

WE HOPE we are not confus- 
ing to automotive terms when we 
describe the fellow who gets in 
the middle of the road and drives 
about eight miles an hour as hav- 
ing a “vacuum top.” 

* * oe 

THE POSTURE of some fliv- 
verists indicates that they’d look 
perfectly at home gripping the 
rams-horn handlebars of an 1898 
vintage bicycle. 

co 7 * 

The Height of Popularity: To 
have three other owners forego 
the vast pleasure of driving their 
own cars in order to ride down to 
business with you in the morn- 
ing, and back again at night. 


e* ¢ «6 


Sidelights 
ROY PEED, general sales man- 
ager of DeSoto, began his auto- 
motive career as a chassis lec- 
turer. And he still betrays a 
fondness for the old job, as was 
evidenced during the automobile 
shows, when he usurped the place 
of a paid lecturer, mounted the 
rostrum, and_= enthusiastically 
barked the wonders of DeSoto’s 

miniature factory. 
oe ok a 


REAL SELF-CONTROL is that 
which is displayed by the man 
who permits another to tell him 
how to drive. 

* oo * 

THE OLD BOY who used to 
hitch his ancient plug with half 
a dozen non-untieable knots, will 
now park his flivver in the back 
alley all night and never even 
remove the switch key. 

* * oH 
Overheard in a Salesroom 

PROSPECT: Well, I'll take it 
if you'll throw in a spare tire. 

SALESMAN: Mister, we could- 
n’t even throw in the clutch for 
you. 

* ok * 

THE SALESMAN who is per- 
petually changing jobs soon ac- 
quires a line of patter which ap- 
plies with equal ineffectiveness to 
any one of them. 

oe a co 


AN S O §S from the flat up- 
stairs, just after Convivial Cal 
had driven in at about 2:30 a. m., 
usually indicates the failure of 
the S-ame O-ld S-tory. 


a 2 * 


PARKING LOT operators have 
evolved a code. Wonder whether 
they agreed that it is unfair com- 
petition to turn off the ignition 
after they stall your motor? 

aK os 

THE VARIOUS $s states are 
already counting on receiving in- 
creased revenues from taxation 
when prohibition ends. They 
will, of course, proceed at once to 
reduce the tax burden carried by 
motorists. 

* ca * 

WITH CAR manufacturers re- 
porting new sales records week 
after week, our recent issues 
might be called the Peak Week 
Papers. 

* * * 
She sped serenely down the street, 

Contemptuous of those behind 

her, 
“For thirty days,” the Judge de- 
creed, 

“It won’t be quite so hard te 

find her.” 
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In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Truck Regulation 


It is possible that the NRA 
may be the means of solving some 
of the present difficulties in mo- 
tor truck transportation by bring- 
ing to the attention of those in 
power the absolute unfair legis- 
lation and overburdening taxes 
that have been heaped upon the 
poor motor truck. I note that 
even Secretary of Agriculture, 
Wallace, is submitting to Roose- 
velt in particular the situation as 
arises in four states, so that we 
may have an interstate law as 
to tonnage carried. 

Something, of course, will have 
to be done, for while a great many 


of the most vicious bills have! 


been killed just because of their 
viciousness, nevertheless it is a 
constant day and night fight in 
a great many of the states. We 


note that in Indiana right now | 
there are certain agencies, groups | 


and individuals who are fighting 
to restrict, hamper and destroy 
contract highway hauling. They 
are bent on the destruction of 
economic highway transportation 
as their proposals as outlined will 
prove to every intelligent reader 
of these bills. I believe person- 
ally that the motor truck opera- 
tors themselves and the manufac- 
turers of motor trucks in the light 
field are a great deal to blame for 
the present situation that has 
caused such serious obstacles and 
the great loss of money that have 
come from it. Not all operators 
nor all manufacturers are to 
blame but enough to have in- 
creased the seriousness of the 
situation. 

I remember several years back 
when the Automotive Daily News 
asked for wired answers regard- 
ing the regulation of motor trucks 
on the highways at that time, I 
was the only manufacturer in 
favor of Federal regulation, but 
not regulation that would put up 
the cost of the service equal to 
that necesary to maintain rail- 
roads. I have contended for an 
honest effort to co-ordinate all 
means of transportation and not 
to discriminate, to keep in mind 
a system of greatest public 
benefit. 

The past sixty days have given 
ample proof that the heavy defi- 





cits of the railroads did not 
come because of motor truck 
transportation but from lack of 
business, however, if the present 
effort is successful it will mean 
the driving of a great deal of 
short haul business to the rail- 
roads, which will have just the 
opposite effect that the NRA is 
trying to accomplish and a big 
burden is going to be placed upon 
merchants which could be ex- 
tremely serious. For _ several 
years now small inventories could 
be maintained thus cutting down 
the size of leases, and thousands 
of business houses were kept 
open because of being able to 
operate on a small capital getting 
in their inventory fresh every few 
days, and even daily by a large 
number. If the motor trucks are 
to be further hampered the mer- 
chant will have to provide con- 
siderably more money in order 


(Continued on Page 12) 


sg word in 
edgewise” 


By the Publisher 


STRANGE AS IT MAY SEEM, 
here are any number of my 
friends in the industry, who from 
one year’s end to the other never 
get out on the road and count 
the mile posts for a day or two of 
steady driving. One cannot drive 
seven hundred miles, as I did 
last Saturday and Sunday, with- 
out arriving at some very definite 
conclusions as to where we are 
headed in this year of NRA. 
There is Camaraderie of the road 
which only tourists enjoy and 
even the best-intentioned factory 
representatives can never appre- 
ciate. 

* 


* * 


IF WE IN DETROIT get to 
wondering where all the shiny 
new cars that leave the assembly 
lines go, all we have to do is head 
out on the happy highways in any 
direction and there you will find 
them. One might easily arrive at 
the false conclusion that one out 


(Continued on Page 12) 
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Wren we want to show a Detroiter a lot of 
cars we take him to Fifth Avenue where the traffic is 
pretty thick most of the time. It’s a pretty good show 
... But a lot of Detroiters seem to think that cars are 
sold to Fifth. Avenue. They aren’t. Fifth Avenue is just 
the street where New Yorkers drive them. Most of the 
drivers live somewhere else. In fact, 70% of the people 
who bought new cars in New York this year live in 
districts where family incomes average from $1,800 to 
$4,500 —just middle-class folks... And if your adver- 
tising in New York is reaching the real car market, 
most of it is going into these districts... Which is why 
The News is such a good medium for automobile 
advertisers ... Because The News reaches three out of 
five New York City families, reaches more of them 
everywhere than any.two other New York papers... 
And reaches them with advertising more effectively 
because of its small page, more economically because 


of its low cost... Want to sell more cars in New York? 


THEE NEWS 


New York’s Picture Newspaper 


220 EAST FORTY-SECOND STREET, NEW YORK CITY 
Kohl Building, San Francisco + Tribune Tower, Chicago 


THEY JUST 


DRIVE 


ON THIS 
STREET! 
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Castion Outlines Policies and Objectives of APEM 


Clarifies Relationship 


To Other Associations 


(Continued 


APEM and 
has already 


the 
which 


between 
MEMA 


members. 


The APEM has grown rapidly 


since its inception in July 


sidered in the original set-up. 
These divisions are the Electrical 
Division and the Motor Manu- 
facturers’ division. 

Mr. Carlton’s statement to} 


members is in full as follows: 


“Automotive Parts and Equip- | 


ment Manufacturers, Incorpor- 
ated (APEM) originally provided 
for six divisions, namely: Orig- 
inal equipment, 


parts, accessories, shop equip- | 
ment, service tools, chemical 
product. Our board of directors 


have since established two other | 


divisions by 
Electrical product, 
bustion engines. 


Service to All 

“The policy of AP&EM as 
an association is to provide every 
facility within our power for each 
of our eight divisions. Approxi- 
mately half of our members have 
indicated a major interest in 
other than original equipment. 
Therefore, it becomes the duty of 
the board of directors of APEM 
to see that equal service is ren- 
dered to all of the eight divisions. 

“To our members whose major 
interest is in the “after market,” 
we give assurance that every 
sales promotional activity which 
has been afforded them by other 
associations in the past will be 
provided, not in competition with 
NSPA, but in full co-operation 
with NSPA. 

“The fact that over four hun- 
dred members have _ already 
joined APEM is ample evidence 
of a demand for one strong, truly 
representative, exclusively manu- 
facturers’ association. The prog- 
ress made by NSPA is evidence 
of a demand for an associa- 
tion of manufacturers and job- 
bers joined together for sales pro- 
motional activities in the “after 
market” field. NSPA _ directors 
and officials have co-operated 
with AP&EM in every possible 
manner and a large percentage 
of NSPA members have already 
joined AP&EM. We have a per- 
fect understanding with the 


request, namely: 
internal com- 


NSPA management to the end| 


that NSPA is and shall continue 
to be “in co-operation with AP 
&EM” and “AP&EM is and shall 
continue to be in 
with NSPA.” 
“Manufacturers have a right to 
expect complete co-operation be- 
tween associations for which 
they are paying, and they have a 


right to expect one manufactur- | 
with the privi- | 


ers’ association, 
lege to elect whether or not they 
join NSPA for those activities 
with NSPA, in co-operation with 
AP&EM, shall provide. 


a complete elimination of petty 
jealousies and competition be- 
tween associations in which they 
are paying dues. The manage- 
ments of AP&EM and NSPA are 
in perfect accord, and members. 
of AP&EM should regard NSPA 
as a separate, self-controlled as- 
sociation, independent in every: 
particular as it has been in the 
past, but in reality the after mar- 
ket activity division of this asso- 
ciation, to which activities they 
can elect whether or not they 
wish to subscribe, just as they 
can elect whether or not they 
wish to subscribe to the credit 
facilities which will be provided 
by AP&EM.” 


The Trade Show 
In reference to the Trade Show, 
he says: “Experience has taught 


and | 
has expanded its scope to include 
two divisions which were not con- 


replacement | 


co-operation | 


Manu- | 
facturers have a right to expect | 


from Page i) 


the 
won 
the approval of the board of di-| 
rectors of the MEMA, but as yet 
has not been voted upon by the 


plainly that the future manage- 
ment of the trade show cannot | 
be divided without misunder- 
standings. As long as a trade| 
|'show is demanded by manufac- | 
|turers in this industry, such 

show will be provided for the | 


members of AP&EM, but only 
| co-operation with and not 
competition with NSPA or 
other trade association. 
opinion of the board of directors 


a | 


in | 
in | 
any | 
It is the | 


in | 
|of time has been spent by 


of AP&EM that such show 
1934 should be conducted and 
| managed by NSPA, in co-opera- | 
tion with AP&EM. This 


1933 show, 


| Hotel, Chicago.” 


Merger Plans 

The much debated merger of 
APEM and MEMA is covered as 
| follows: “At the time of the or- 
| ganization of APEM, we extended 
| to the board of directors of ME 
| MA an invitation to merge 
| with us, in order that manufac- 
turers could look to one great 
parts and equipment manufac- 
turers association to be operated 
on the most economical basis for 
the service of all divisions of its 
membership. 

“The members of MEMA have 
not yet had an opportunity to 
vote on the question of this mer- 
ger, but the board of directors 
of MEMA on two occasions have 
expressed themselves favorable 
to such merger, in order that du- 
plication of effort and consequent 
waste of money and energy be 
avoided, senseless competition be 
at an end, and concerted effort 
devoted to the service of this 
great industry. 

“Few of us have realized the 
size of our own industry, because 
no accurate complete figures had 
ever been compiled. From ques- 
tionnaires so far received, it is 
safe to state that the net annual 
sales of manufacturers in this 
industry on a normal basis of 
operation are nearly one billion 
dollars per year, and that the 
number of employees is well over 
one hundred thousand. 


denced by the fact that already 
practically every well known 
manufacturer has joined and new 
members are coming in daily. 
APEM is here to stay.” 


Credit Service Plan 
Feeling the need of a _ credit 
service Mr. Carleton added: “In 
our invitation extended to the 
board of directors of MEMA 
about a month ago, proposing a 
merger with APEM, we stated 





voted favorably, we would take 
over and operate the credit de- | 
partments of MEMA to the best 
of our ability for the benefit of 
|the membership, charging the 
| cost to those members who sub- 
| scribed for credit service. 
“We suggested that the pro- 
posed merger be effective Decem- 
| ber 31st, 1933, but if MEMA 
| should decide not to merge with 
us, we shall provide satisfactory 
credit service for our member- 
ship in a manner which the 
board of directors of APEM have 
had under consideration for some 
time, and which we are sure will 
meet with the complete approval 
of our membership, as we shall 
conduct a credit department with 
every possible facility for both 
manufacturers’ and jobbers 
credit service. 

“In providing such credit fa- 
cilities, in keeping with the policy 
of APEM in all matters, we shall 
not duplicate existing service if 
within our power to avoid same.” 

Work on the APEM code of 
fair competition is shown as fol- 
lows: “An unbelievable amount 


“The demand for APEM is evi-| 


have headquarters at the Stevens | hearing on 


C————— 





| 


The new low-priced Reo Flying Cloud Standard Sedan, on 118-inch wheel base, listing at $7 


your 


executive committee and board of 


of | directors on the code for our in- 
course has no reference to the | dustry. 
at which AP&EM will | as it will be presented to public 


Final copy of the code 


September 26 was 


| mailed to all members of the in- 





that, if the membership of MEMA | 








dustry on our. mailing list, 
whether members of this corpora- 
tion or not, on September 14th. 

“C. O. Skinner has been ap- 
pointed Product Group Advisor, 
who has just spent a number of 
days in Washington and is en- 
tirely familiar with the proce- 
dure and method of filing codes. 
All product group codes must 
clear through the Detroit office of 
APEM. 

“The administration at Wash- 
ington considers product group 
codes as extremely important, 
and have been of every assistance 
to us in getting a pattern code 
worked out and a procedure out- 
lined. Mr. Skinner is now ready 
to receive product group codes, 
and is in position to give the best 
advice regarding same and to 
see that they are promptly filed 
in Washington, where our Wash- 
ington representative will follow 
them through carefully and keep 
us advised of their progress and 
criticisms pertaining to same. 

“Particular attention of ll 
product groups is called to para- 
graphs (1) and (2) of Article VI 
of our code, which reads as fol- 
lows: 

ARTICLE VI 
A—Organization and Powers 
“(1) Automotive Parts and 

Equipment Manufacturers, Inc., 
is hereby designated the agency 
to administer this Code of Fair 
Competition and to formulate 
with the approval of the Presi- 
dent such further code provisions 
as may be deemed necessary to 
insure fair competition and to 
effectuate in this Industry the 
purposes of the Act. 

“*(2) All communications and 
conferences with the President or 
with his agents concerning the 
approval or amendment of the 
Code of this Industry, or of any 
more detailed codes of the Divi- 
sions or Product Groups or of 
any provisions thereof, shall be 
through the Board of Directors 
of APEX — 











Lan sing. 
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Indiana Truckers’ Battle on 
‘(Dollar a Hundred” Tax 
Sets Model for Procedure 


By JOHN M. 


F the state of Indiana succeeds in its attempt to exact a 
special tax of a dollar per hundred pounds gross weight 


I 


BONBRIGHT 


from for hire trucks, entailing a charge of one million 
dollars annually, it will be through no lack of initiative or 


effort on the part of the truckers. 


Already, by organized 


effort backed by voluntary contributions of defense funds, 
the Indiana truckers have forced the postponement of col- 
lections, and only this week fought the opening legal battle 

—_—_—_!..X}Y.Q.].]S==—=—_ 


of a campaign that will be fought 
through the highest courts if 
necessary. 


No matter what may be the 
outcome, the methods by which 
Indiana’s truck operators have 
contested this latest attempt to 
increase the tax burden laid on 
truck transportation offer a model 
of procedure for truckmen in 
other states to follow. 


The “dollar per hundredweight” 
tax law was passed in the recent 
session of the state legislature. 
As its name implies, it demands 
payment of an annual fee of one 
dollar for every hundred pounds 
gross weight of any truck used 
for hire on Indiana highways— 
with the exception of those that 
operate exclusively within city or 
suburban territory, or as haulers 
of mail, as haulers of farm pro- 
duce to or from the farm, as ex- 
clusive newspaper haulers, or as 
exclusive furniture movers. 

Sop Exceptions 

These exceptions were, obvious- 
ly, put in as sops to important 
blocks of voters or to influential 
interests. They were intended, 
of course, only to curtail the op- 
position to the bill in the legis- 
lature— but they may play an 
important part in the judgment 
of the courts, which will be called 
upon to decide whether the law 


is discriminatory class _ legisla- 
tion, and therefore’ unconsti- 
tutional. 


A history of the campaign of 


5,000 Detroiters Try-out 
Plymouth Models During 


‘‘Demonstration’”? Month 


Detroit, Sept. 15.—More 
5,000 Detroiters, who never before 
had been behind the wheel of a 
1933 Plymouth car, have already 


taken advantage of “Plymouth 
Demonstration Month”, it was an- 
nounced yesterday by H. G. 


Moock, general sales manager of 
the Plymouth Motor Corp. 


This month has been set aside 
by local Plymouth dealers for a 
special campaign to ride Detroit- 
ers in Plymouth cars. 

“Our dealers report a large re- 
sponse to Plymouth’s ‘See For 
Yourself in September’ invitation. 
This ‘Drive-a-Plymouth’ cam- 
paign was started because, in re- 


than | cent 





surveys, we found that 
scores of Detroiters had never 
driven a Plymouth car,” stated 
Moock. 

“As Plymouth is a Detroit home 
product, we want every Detroiter 
to find out for himself why this 
car has been making gains. 
Plymouth sales for the first seven 
months of this year are seventy- 
seven per cent ahead of the same 
period of last year. 

“Business is definitely on the 
upgrade in Detroit. Figures show 
that practically every large store 
in this city showed a substantial 
increase in business last month 
over August of 1932. 


defense shows the important part 
that may be taken by a well 
organized and energetic organiza- 
tion of truck owners. As early as 
last May, the Indiana Motor 
Truck Assn. named a_ special 
committee to consider legal ac- 
tion against the newly enacted 
tax law. The committee, headed 
by D. F. Mitzner, secretary of the 
association, consulted leading law 
firms in Indianapolis, and was 
advised that it had grounds for 
recourse to the courts. 


Injunction Granted 


Suit was filed in the name of 
Hubert S. Kelly, a Terre Haute 
truck operator, against Frank 
Finney, state motor bureau com- 
missioner, and Al G. Feeney, state 
safety director, seeking an in- 
junction to restrain them from 
enforcing the new law. 

The truckmen won the first 
skirmish. The law was to have 
become effective August 1, and 
the first legal action was intended 
to procure a temporary restrain- 
ing order halting enforcement 
until the question could be finally 
settled. When the hearing was 
called August 14, before Judge 
Clarence E. Weir, of the Superior 
court, the state officials agreed to 
waive the collection of the tax 
pending final decision in the suit. 
Their decision, it was announced, 
was based on instructions from 
Governor Paul V. McNutt. 

Last Monday, September 11, the 
case was fought out before Judge 
Weir, by Albert Ward, counsel for 
the truckers, and members of the 
attorney general’s staff for the 
state. Dozens of witnesses were 
heard. The case is not yet com- 
pleted, however, for briefs must 
be presented by both sides, and 
oral argument heard by the 
court, before the question is taken 
under consideration for decision. 
It is expected that a month will 
elapse before a decision can be 
given. 

Predict Appeal 

It is predicted that an appeal 
will be taken from the decision 
by which ever side loses the open- 
ing skirmish, and that the case 
will be fought through to the 
highest tribunal. 

It is estimated that the cost of 
fighting the case will run to $5,000 
for the truck owners. The cam- 
paign fund is being raised by the 
Indiana Motor Traffic Assn. by 
voluntary contributions from 
truck owners, on the basis of five 
per cent of the amount each 
would have to pay in taxes. 
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(Sf! other eights priced 
_ between 1000 and +2000 
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j Buick makes 357% se 
Raa 





and heres why / 


I, MODERN STYLE—with bodies by Fisher blending hare 
moniously into the windstream lines of radiator, hood 


and fenders. 


2. MODERN PERFORMANCE—for which Buick’s famous 
Valve-in-Head Straight Eight engine is largely responsible. 


3. MODERN COMFORT—attained by the use of such notable 
features as inertia-controlled hydraulic shock absorbers, 
insulated bodies and deep, scientifically-modeled seat 


cushions. 


4. FISHER VENTILATION SYSTEM— which contributes to 
health, comfort and safety, eliminating chilling drafts in 
winter, providing cooling breezes in summer. 


5. UNEQUALLED DEPENDABILITY—to which more than 
1,250,000 Buicks now in service bring convincing proof. 


Ri T / a A GENERAL 
tty ee PREY 
BUICK » OLDS « PONTIAC SALES COMPANY 


General Motors Building, Detroit, Michigan 





WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 
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Dodge Truck Output Raised 


" "| " Att General Rul 
Revived Tourist Trade Aided | 95,0 State Sales Tax 
Dealer Service Volume in 


Past Three Months 


By E. M. 


LUBECK 


ee coming in from dealers in various sections of 
the country show that service volume for the past 
sixty days has increased considerably with the individual 


dealers as compared with the same period of 1932. 


dentally, the figures do not 


Inci- 
show that the increase has 


been influenced by any special efforts on the part of the 
dealers but is more or less attributed to the tourist trade 
which has increased slightly over last season. 


Certain sections of ts cou OO 


try have been unusually busy 
because of favorable conditions. 
In the Chicago area, which com- 
prises about 750 dealers, located 
within a radius of 125 miles with 
Chicago as the center, the big 
increases are due directly to the 
tremendous amount of travel to 
the Century of Progress Exhibi- 
tion. 

One dealer in South Chicago, 
which serves as the gateway for 
all tourists coming from the East, 
Southeast and part of the South, 
reports that he has not had time 
to even think of a campaign for 
local service business as he has 
had the advantage of service on 
an enormous number of cars go- 
ing to and coming from the Fair. 
A dealer in Oak Park, who also 
operates in another of the West- 
ern suburbs, has been obliged to 
increase his shop facilities and 
shop group since July 1, and 
several dealers located on the 
North side have enjoyed the same 
conditions. 

At Albany, Goshen, and Sara- 
toga Springs, New York, the 
dealers have had especially good 
business because of a prolonged 
horse racing season. Indianapo- 


lis benefitted to a certain extent | 
earlier in the season and other | 


reports show that the tourist 
trade in 1933 has increased busi- 


ness a little more than the usual | 


average. 

An interesting phase of the re- 
ports shows that the dealers right 
now are busy on car sales, taking 
advantage of the selling clauses 
of the Code. They all expect a 
good trade. But with colder 
weather just around the corner, 
dealers should now begin active 
solicitation of owner’s_ service 
business. 

Any plan that will bring the 
owners in should be employed as 
service business will go a long 
way toward meeting the payrolls 
of added employment. Any well 
established dealer can meet the 
greater part of his general over- 
head by servicing the cars he 
has sold, even if he gets in only 
those owners to whom he has sold 
cars in the last year. 

It is suggested that service 
specials or combination specials 
should be used to get the owner 
in even if his car is working satis- 
factorily. Once in the shop there 
is an opportunity for selling ac- 
cessories such as car heaters, ra- 
dios and the usual run of fall 
and winter accessories which 
every motorist should have. 

The appointment of Z. R. Kirk- 
patrick of Oklahoma City as dis- 
trict manager for the Dodge or- 
ganization with headquarters at 
Dallas, brings 
forces one of the outstanding 
dealer contact men of the South- 
west. Kirkpatrick has a 
record as a dealer contact man, 
starting on the firing line as a 
salesman and 
Kansas City for the Oakland 
organization and later was made 





Car Registrations Drop 


Charleston, W. Va., Sept. 15.—| 


Motor vehicles registered in the 
State up to September 1 num- 


bered 221,904, a drop of little less | 
than 7,000 as compared to the 


same period last year. 


The motor vehicle commission 
reported there was a drop from |} 


184,956 to 180,400 for passenger 
cars; 27,381 to 26,572 for private 


trucks, and 4,854 to 4,800 for com- | 


mercial trucks. 


Other classes dropped in pro- | 


portion it was stated. 


district manager at Oklahoma 
City and ended up his connection 
with Oakland as Regional man- 
ager, covering five Southwestern 
states, increasing his quota of re- 
tail sales and also increasing the 
dealer organization. The Dodge 
organization is to be complimen- 
ted for putting on an experienced 
business getter who knows the 
territory and trade conditions. 


Raleigh, Sept. 15.— Attorney 
General Dennis G. Brummitt, 
September 9, ruled the State of 
North Carolina cannot collect a 
sales tax on automobiles pur- 
chased by its citizens where the 
deal has been entirely consum- 
mated beyond the state territory. 

“Some question might arise, 
however, as to the applicability 
of the tax in the case the car 
is purchased outside of the State 
and delivered in the State,” he 
added. 

“In my opinion, however, the 
imposition of the tax in such 
a case would be in violation of 
the commerce clause of the fed- 
eral constitution and therefore 
void.” 


Dealer Gets Lease 
St. Louis, Sept. 15.—Dierl Motor 
Sales Co. has leased the building 
at 1163-65 South Kings Highway 
for the sale of Chrysler and 
Plymouth. 





To One Truck Every 2.3 Min. 


Detroit, Sept. 15.—At the truck 
plants of Dodge Brothers Corp. 
production has reached a speed 
reminding one of the company’s 
war time activities. The com- 
mercial car and truck output is 
reported to have reached such 
volume that a truck rolls from 
the production lines and into the 
shipping yard every two minutes 
and twenty seconds during the 
working day. 

Marvelous as are the mass pro- 
duction methods under’ which 
passenger cars are manufactured, 
the methods of truck production 
are still more flexible and intri- 
cate because they must provide 
for an almost bewildering multi- 
tude of models, types, sizes and 
capacities, ranging from half-ton 
delivery cars to heavy-duty units 
and trailer combinations. 

One man who views the im- 
mediate future of the _ truck 
industry with genuine enthusiasm 





is J. D. Burke, Director of Truck 
Sales of Dodge Brothers Corp. 
As he explains it. ... “There is 
probably no more reliable busi- 
ness barometer than the present- 
day constantly-increasing demand 
for motor transportation. The 
retrenchments of the past three 
years have piled up an enormous 
backlog of truck orders that has 
begun to materialize. No really 
far-seeing manufacturer, mer- 
chant, contractor will deny his 
business the benefits of up-to- 
date truck transportation on the 
mere plea of economy; the use of 
worn-out, inefficient motor trans- 
port demonstrates its wasteful- 
ness so quickly and so clearly 
that there is no argument about 
it. 


CLASSIFIED ADS IN AUTO- 
MOTIVE DAILY NEWS BRING 
RESULTS. 





into the Dodge} 


long | 


traveler out of | 





“Man Was 


reated October 23, 4004 B. C. 


at nine oclocr in the morning!” 


EF... and famine were preferred by the Pil- 
grims .. . Malaria and massacre were the costs to the 
Cavaliers .. . all to avoid a motherland that wouldn’t 
change its thinking. 

So wrapped up in the traditions of a thousand years 
was the England they left behind them that no less a 
personage than Dr. John Lightfoot, Vice Chancellor of 
the University of Cambridge and undoubtedly one of 
the most eminent scholars of all time, published as his 
magnum opus: 

“Heaven and earth, centre and circumference, were 
created all together, in the same instant, and clouds full of 
water... This work took place and man was created by the 
Trinity on October 23, 4004 B.C., at nine o'clock in the 
morning.” 

Yet, while indulgently pointing out that astronomical 
formulae, architectural principles and cosmetic recipes 
unknown even to the learned Dr. Lightfoot were occupy- 
ing the attention of a great civilization along the Nile 
exactly at Dr. Lightfoot’s hour of Creation—many a 
modern scholar still preaches that the cosmic ray theory, 
the vitamin table and the prediction of the decline of 
modern civilization are infallible! 


Au history is nothing more nor less than an 
account of the conflict between those who have settled 
the affairs of the world to their own liking and those 
who don’t particularly like the way that those affairs 
have been settled. 

In the field of modern journalistic opinion, for 
example, Liberty was condemned by some when it 
emphasized the pownte leadership in Franklin D. 
Roosevelt long before he had become a serious contender 
for the Democratic nomination. 

Liberty was criticized by others when it published a 
signed statement by Adolph Hitler outlining all the 
policies that he intended to—and subsequently did— 
put into effect, nearly a year before the civilized world 
took his dictatorship aspirations seriously. 

Liberty announced Alfred E. Smith’s repeal plan 
which was subsequently hammered into the Democratic 
platform, prophesied Roosevelt's dictatorship ideas in a 
series of articles by Colonel House and dramatized the 
Back-to-the-Land movement which culminated in the 
twenty-five million dollar appropriation under the 
National Recovery Act to support that movement. 


For all of these and many other expressions of 
its Liberal editorial policy, Liberty was, at the time, 
attacked by the traditional stand-patters. 

Yet, today, more men and women come back again 
and again and ask for Liberty every week than for any 
other magazine. 

Three exhaustive investigations by as many independ- 
ent experts, covering over two years, prove beyond 
doubt that Liberty is read more thoroughly than any 
other popular magazine. 


Of the best read editorial features, more are non- 
fiction in Liberty than in any other general weekly. 


And that thorough, thoughtful reading is found to 
extend from the editorial pages to the advertising col- 
umns... 

Today, with liberalism the very keynote of our exist- 
ence, no publisher—and no advertiser—can afford to 
insist that the world was created at ‘“‘nine o’clock in the 
morning”! 

The open mind and the eye on the horizon are the one 
way back to a: Liberty, as the journalistic key- 
note of popular liberalism, asks, what other advertising 
medium can give your product a more sympathetic 
background? What other banner can do so much to 
bring the exiled patronage of the Pilgrims and Cavaliers 
back home? 


Dr. E. F. DAUGHERTY 


MUNCIE, INDIANA 


President, Izaac Walton League of America 


Dr. DAUGHERTY WRITES TO LIBERTY: 


a | must say, I like Liberty because it so 
consistently justifies its name in the general 
line of ‘expostulating’ and prophesying. It 
is, week after week, provocative. Liberty 
very decidedly is contributing constructively.” 


Dr. ANDREAS BARD 

KANSAS CITY, MISSOURI 
Pastor, St. Mark’s Church, Kansas City, Mo. 
Author: The Dawn of Tomorrow and Other Lec- 
tures; In Memoriam; Your Flag and My Flag; 
The Trail of the Covered Wagon; The Bride of 
Bagdad; Seven Ages of Man. 


Dr. Barb writes TO LIBERTY: 


«“ 
I AM glad you are not merely critical, 
liberal, progressive, but also constructive. The wrecking crew has its 
place, so has the construction gang. It takes less genius to be a 
destroyer than to be a builder. Liberty is not Nihilism and I congratu- 
late your writers on their contributions to progress rather than on their 
criticisms of past errors.” 


A. C. WILLFORD 
HOUSE OF REPRESENTATIVES 
District: 3rd District, Iowa. Committees: Mer- 
chant Marine, Radio, and Fisheries; Enrolled 
Bills; War Claims. 


CONGRESSMAN WILLFORD WRITES TO LIBERTY: 


«“ 

I HAVE many times read with a great deal 
of interest various articles regarding political 
situations and other world matters written by 
very able men and in a short concise manner. These articles were 
indeed interesting and I believe educational to anyone who will take 
the time to read these short sketches. 

“It is my usual weekly routine to investigate the articles in Liberty 
and selecting from time to time articles which I think interesting. I 
fully believe that Liberty is fulfilling a duty to the American public in 
giving out this information.” 
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EXPECT 
SOMETHING 





Mi There has been so much talk about it, we 
may as well admit the fact—Nash will soon 
announce its 1934 line! 

And you can count on it to be a line that’s 
really and truly “red hot” in style, luxury, 
and performance! 


Now is the time to act if you want to go 


BM NASH 


places with a fast-moving line. Letters and 
telegrams about the Nash franchise are 
coming in at a great rate from interested 
dealers in all parts of America, so don’t de- 
lay a single day. For information about avail- 


able territory write the Sales Department, YW 





Nash Motors Company, Kenosha, Wis. €2=. 
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Sparks 


(Continued from Page 1) 


was coming out as a lighting 
proposition. 

Carl Fisher, Jim Allison, Newby 
and Frank Wheeler were among 
the spectators and the four that 
night evolved the idea of an In- 
dianapolis motor speedway. It 
was a dream that materialized 
in 1909 and these four men were 
the ones who financed the propo- 
sition. Fisher is the only one of 
the four still living. 


* * * 


BUT THE SPEEDWAY made 
National. To conform to the 
stock car rules Newby had Guy 
Wall, his engineer, design the 
speedway roadster, that snappy 
looking job, where you rested 
your collar button on the back 
of the bucket seats and looked 
like a race driver. The country 
went National because of it. It 
was the first of its type. National 
won countless races in those days 
but during the war came the seven 
lean years—a_ receivership in 
which George Dickson figured 
prominently as receiver, then a 
merger that looked good but 
which did not materialize; then 
taps for National just as the war 
was ending. 


As for Newby’s connection with 
the Empire, that was but casual. 
He owned the land on which the 
Empire plant was located, but 
Carl Fisher was the guiding spirit 
in the introduction of this low 
priced job which had a short 
life but a merry one. 


* * 


SETH KLEIN, who in his day 
has officiated as starter of the 
Indianapolis race, is now with 
the Detroit Gear & Machine Co. 
Seth came around the other day 
and took me for a ride in a car 
fitted with a new automatic trans- 
mission which his company has 
been working on for the past two 
and a half years. With us was 
Dave Sicklesteel from the same 
company. 

The story of this device is re- 
served for a future issue of Auto- 
motive Daily News, but my reac- 
tion was most favorable. It is an 
automatic transmission over 
which the driver has manual con- 
trol at all times. It seems sim- 
plicity itself in operation. You 
act perfectly normal in driving 
and the gas throttle is the genie 
that does the trick. 

I’m told by Klein and Sickle- 
steel that several car manufactur- 
ers are considering the proposition 
right now, so I am not going to 
be surprised if I see it on some 
of the 1934 models. 


* 





* 


* * 


RIGHT HERE in the column is 
the opportunity for a little wise- 
cracking and Ken Moore, man- 
ager of the Detroit office of the 
National Automobile Chamber of 
Commerce, furnishes me with the 
ammunition. 


Says I to Ken, “you could have 
knocked me down with a feather.” 

Says Ken, “You aint up to date. 
It’s ‘you can knock me down with 
a fender’ if you want to talk 
the automobile language. That’s 
what they are saying over in 
Chicago.” 





* * 


AND HERE is another contri- 
bution of a similar nature, fur- 
nished by an anonymous mem- 
ber of my public, who declares 
that road signs seem prophetic. 
He quotes such examples as: 


“Soft Shoulders.” 
“Dangerous Curves.” 
“Men At Work.” 
“Danger.” 

“Look Out for Children.” 


* 


JIM SPEARING, he’s back. 
Jim, you know is automobile edi- | 
tor of the New York Times (that’s 
a good paper, too) and a mem- 
ber of the New York chapter 
of the Paul Pry Assn. For the 
past year or more he has been} 
enjoying a leave of absence shoot- 
ing a film “Three Against Death”, 
on the Malayan peninsula. Jim 
is the author and Clyde Elliott 


* 


* * 








has been directing it for Fox 
Film. It is a jungle adventure 
and Joe Scolaro, here in Detroit, 
tells me the story has three ac- 
tors and a lot of other wild ani- 
mals. 

* * * 


THE BACK SEAT driver at 
last has been’ given’ factory 
recognition. Joe Burke, head of 
Dodge’s truck department has 
just turned out three armored 
cars for Federal Reserve banks 
in Texas and the newest thing 
on the jobs is dual control, much 
on the same order as you find in 






















































































airplanes. 


ger. 


The next step naturally is to 


fit dual control to the ordinary 
passenger car and then the mis- 
sus will come into her own. 


Win Trip to Fair 

Birmingham, Sept. 15.—The en- 
tire sales organization of Wood 
Chevrolet Co. twenty-eight 
strong, was given a trip to the 
World’s Fair in Chicago last 
week. The trip was an award for 
the force making its sales quota 
and exceeding it by 100 per cent. 


In case the driver is 
shot in a combat with bandits the 
other fellow in the car can handle 
it through the other steering jig- 


Gas Cost Study 
Is Expected To 
Help Motorists 


Washington, Sept. 15.—A study 
of costs and prices with a view to 
keeping the motorist’s gasoline 
prices down and protecting small 
producers, refiners and dealers 
from heavy losses due to in- 
creased labor costs is being com- 
pleted by the planning and co- 


ordination committee for the 
petroleum code before recom- 
mending to Oil Administrator 


Ickes any action on price deter- 
mination. 
The committee announced that 





“Why, man, the linkage and wheel brakes on this system have 
480 less parts than 


another typical system.” 





it is in accord on the basic prin- 
ciples set forth in the code, but 
finds it necessary to work out 
these principles in detail for the 
various sections of the country 
and branches of the industry be- 
fore making any announcement 
on price determination. Full op- 
portunity will be given all those 
affected by the code to present 
their views before final action is 
taken on the matter. 


Chive Appointed Mgr. 

New Orleans, Sept. 15.—Pierre 
Chive, Jr., was appointed man- 
ager of Evans Motors, Inc., Aus- 
tin and Willys distributor. Mr. 
Chive comes here from Pensacola, 
Fla., where he held a similar 
position. 


OK / lets talk 























G.M. August 
Exports 91% 


Detroit, Sept. 15.— “General 
Motors sales in overseas markets 
for August totaled 11,292 units, 
which was within 616 units of 
the figure of 11,908 reported for 
the month of August, 1930,” the 
corporation stated. “The August, 
1933, total was thirty-six per cent 
higher than the total for August, 
1931, and ninety-one per cent over 
August, 1932. 


“The increases in evidence ex- 
tend, with minor exceptions, to 
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Canadian Show Boosts 


Sales To Near 1929 Mark 


all markets outside of the United 
States and Canada which fall 
under the jurisdiction of the over- 
seas operations. 


“Direct export shipments of 
these units out of the United 
States is at a higher rate than 
has prevailed for more than two 
years. 


“Retail sales of General Mo- 
tors products in all overseas mar- 
kets are more than keeping pace 
with wholesale deliveries, and the 
corporation reports that Great 
Britain and the Union of South 
Africa, in particular, are experi- 
encing the greatest wave of re- 
newed consumer buying in the 
history of these markets.” 


Cleveland Employment 
Index 6% Over July 


Cleveland, Sept. 15.— Employ- 
ment in Cleveland in August in- 
creased 6.3% over July, the same 
amount that July increased over 
June, according to Chamber of 
Commerce index. The index for 
August stood at 83.6 compared 
with 78.6 in July and 66.7 in Au- 
gust, 1932. The average hiring 
rate for the month was forty-one 
cents per hour against thirty- 
seven cents in July and thirty- 
eight cents in August a year ago. 


Largest gain was registered in 
the iron and steel group, although 
the gains were more evenly scat- 
tered over the various industries. 
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This advertisement was written 


especially for the man in charge 


of Production and Service.... 


but it will interest anyone who ts 


concerned with boosting car sales 


Stewart-Warner offers the outstanding 
advantages of “full power” coupled with 
a wheel brake system that has never been 
approached in simplicity. 


Here are the figures: 


Stewart- Another 





Warner Make Seving 
Special 70 331 78.5 
Standard Parts 8 234 96.5 
Total 78 565 86.2% 


Any production man will quickly realize 
what this saving of parts means in simpli- 
fying production, inspection and control. 


It also means much to dealers and service 
men; for fewness of parts has always in- 
sured greater reliability in operation — 
greater ease in servicing and adjustment. 


As the result of this simplicity — Stewart- 
Warner Automatic “Full Power” Brakes 
average double the mileage of other brakes, 
and when adjustment is required, they are 
the easiest of all brakes to adjust. A few 
minutes time, a wrench and screw driver, 
is all that is necessary for complete ad- 
justment that has no come-back. No 
brake-testing machine required. This 
means economy as well as safety as a sales 
lever to use on the car prospect. 


Why be satisfied with less than “full 
power” brake protection when Stewart- 
Warner Automatic “Full Power” Brakes 
offer this greater simplicity for factory in- 
stallation on motor cars, motor coaches 
and trucks. Investigate. Our engineers are 
at your command. Stewart-Warner Corp., 
Brake Division, Chicago, U. S. A. or 6050 
Cass Avenue, Detroit. 


Complete demonstration in Stewart-Warner Exhibit at “A Century of Progress” 
2nd Floor, North End, Electrical Building 


Stewart-Warner Automatic “FULL POWER” Brakes Will 
Do More To Boost Car Sales Than Any Other Feature 





Toronto, Sept. 15 (UTPS).— 
Sales of new automobiles reached 
virtually the same level as the 
sales level of 1929 during the 
two weeks of the National Motor 
Show held here in conjunction 
with the Canadian National Ex- 
hibition, which closed September 
9. The entire automotive indus- 
try of Canada is elated by the 
increased business done for all 
the companies shared in the 
larger sales volume. 


R. M. McIntyre, assistant sales 


A 
C2 
S 


The fem on this 
low 


rake pedal 





| an hour. 






manager for General Motors of 
Canada, states: “Sales made this 
year at the Exhibition were sev- 
enty-five per cent better than last 
year. No particular line of our 
products sold more than any 
other. As for prospects, we ob- 
tained one hundred per cent more 
than last year.” 

“I believe our Autumn business 
is actually better than it was in 
1929”, was Mr. MclIntyre’s im- 
portant statement. 

For the Ford Co. of Canada, 
F. H. Tucker, of the company’s 
sales department, was among the 
officials who were unanimous 
about the larger sales volume be- 
ing enjoyed. He said that floor 
sales were between thirty-five and 
forty per cent, while the volume 
of prospects for new cars far 
exceeded that obtained last year. 

“Our sales have jumped 600 per 
cent. Last year doesn’t begin to 
compare with this year,” was an- 
other startling summing up of 


|this year’s show sales, by J. S. 


Huyck, sales manager of the On- 


| tario Automobile Co., handling the 
| Chrysler lines. 


He said that all 
the cars on the floor, except four, 
had been sold. This was an im- 
pressive record, for the Chrysler 
Corp’s display of cars was a 
large one, it alone’ covering 
thousands of square feet of Auto- 
motive Palace. 


More Hill-Climb 


Records to Essex 


Detroit, Sept. 14.—Starting with 
the Pikes Peak climb on Labor 
Day and culminating with an as- 
sault on Wrightman Canyon, 


| near San Bernardino, Calif., yes- 


terday, Terraplanes have, during 
the past ten days, added four 
stock car performance records to 
the already imposing list ac- 
cumulated during the past year, 
it is reported. The total now 
stands at fifty-two. 

At Wrightman Canyon Wednes- 
day, Al Miller, driving the stock 
Terraplane Eight in which he 
smashed the Pikes Peak record, 


| climbed the 8.4-mile course in 
| eight minutes, 13.8 seconds, or at 


a speed of more than sixty miles 
This time beat the 
previous A.A.A. mark for stock 
cars by 8.9 seconds. 

The two Terraplanes are travel- 
ing overland in their visits to the 
remaining California and Arizona 
hill tests which they have not yet 
tried. Bill Taylor, representing 
the technical committee of the 
A.A.A. Contest Board, is accom- 





controls the power 


unit whie are 


nesses the force of 
car mometntum to 





do all the work of 
applying thesenon- 
rabbing Stewart- 
‘arner non-ener- 
gized wheel brakes. 
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panying them. 


Edgewater Ford Workers 


Form Local Labor Union 


Philadelphia, Sept. 15.—A _ re- 
port from Edgewater, N. J., states 
that a labor union of Ford Motor 
Co. employes has been formed 
there, as local No. 18,613, of the 
United Automobile Workers’ As- 
sociation, numbering in its roster 
538 workers in the Ford assembly 
plant. It has already received its 
charter from the American Fed- 
eration of Labor, says the report. 

Hugh V. Reilly, secretary of the 
New Jersey State Federation of 
Labor is quoted as saying the new 
local would be given NRA recog- 
nition only when fifty-one per 
cent of the Ford Edgewater em- 
ployes had joined. The assembly 
plant employes about 2,000 
workers. 


State Stands to Lose 
In Tax Diversion Plan 


Columbus, Sept. 15.—Highway 
Director O. W. Merrell says that 
the state highway department 
will lose approximately $2,000,000 
as a result of gasoline tax money 
diversion under the Pfeiffer bill, 
which became effective July 21. 
Townships and _ municipalities 
throughout the state stand to lose 
close to $1,500,000, he added. 
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| Tire Load Capacity Urged 
| By Schon As Right Basis 
for Uniform Truck Rating 


By JOHN M. BONBRIGHT 
| ae suggestion that Federal highway aid be withheld 
4 from those states that refuse to join with the others 
in adopting uniform truck regulations, advanced by 
Pierre Schon, transportation engineer of the General 
Motors Truck Co., in an interview in the Automotive 
Daily News August 25, has attracted country wide atten- 











tion and support. 


Mr. Schon, however, has not stopped with suggesting 
O-—-—_—— 


@ penalty for recalcitrant states. 
He has, in fact, proposed a plan 
for the uniform rating of motor 
vehicles, and a simple method by 
which it can be applied to any 
motor transport unit. 


Tire Capacity as Basis 
In brief, Mr. Schon advocates 
that every vehicle be taxed ac- 
cording to its loaded weight on 
the highway as determined by 
the total rated load capacity of 
its tire equipment. 


At the chicago international 
engineering congress of the So- 
ciety of Automotive Engineers, 
Mr. Schon gave the details of this 
plan. First, he analyzed the pres- 
ent diverse laws and regulations 
in the several states. Forty- 
three state legislatures met this 
year, he related, and showed but 
slight evidence of seeking closer 
uniformity in taxation and regis- 
tration methods. In fact the 
states each year complicate the 
situation with new rulings and 
laws. 


Penalizing Progress 

At present, thirty states use 
pay-load capacity as the basis of 
registration and taxation, a prac- 
tice that is a hangover from 
solid-tire days. Now, since the 
advent of pneumatic tires, and 
especially of low pressure bal- 
loons, chassis vibration has been 
so reduced that manufacturers 
ean build trucks with lighter 
chassis, providing more pounds of 
payload capacity per pound of 
dead chassis weight. A similar 
benefit has been gained through 
metallurgical developments, per- 
mitting the use of lighter materi- 
als without reducing the carry- 
ing capacity of the vehicle. As 
a result, instead of a 10,000 pound 
chassis weight for a _ five-ton 
truck in 1923, today’s five-ton 
truck on balloon tires may weigh 
but 7,000 pounds—and ten years 
hence, an aluminum chassis five- 
tonner may weigh but 4,000 
pounds. Yet, by the pay-load 
rating used in thirty states, all 
these trucks would be_ taxed 
alike. 


Mr. Schon quoted a compila- 
tion showing the existing methods 
of registration and taxation, and 
the number of states using them, 
as follows: 

Pay-load capacity rating, thirty 
states. Net chassis weight (with 
or without cab but exclusive of 
body), seven states. Net vehicle 
weight, including cab and body, 
five states. Gross vehicle weight, 
including cab, body, and pay-load, 
thirteen states. Horsepower rat- 
ing, three states. Percentage of 
vehicle value, one state. Mileage 
travelled by vehicle, eighteen 
states. 

Supports Gross Weight Plan 

“In view of the inconsistencies 
now existing,” says Mr. Schon, 
“this would seem to be a most 
opportune time to consider estab- 
lishing a standard uniform code 
for licensing motor vehicles, and 
a close study inevitably points 
to using the gross weight of a 
vehicle (truck, bus, or private 
automobile) as the basis for 
registration and taxation. 


“The question arises, however, 
how to establish a _ practical, 
workable code on a fair and 
equitable basis and in a simple 
form, in order to avoid unneces- 
sary complications and burden- 
some and expensive checking on 
the part of registration bureaus 
and the enforcement officers. 


“I do not believe that the man- 











ufacturer’s gross rating should 
be used for the simple reason that 
it is customary with all manufac- 
turers to establish different gross 
weight ratings on the same chas- 
sis, depending on operating con- 
ditions, tire equipment, and ad- 
ditions of special equipment. 


“However, there is one simple 
way of definitely determining the 
gross weight capacity of any ve- 
hicle; namely, the tire manufac- 
turers load capacity rating. These 
ratings have been fairly well 
standardized by the tire manu- 
facturers and truck manufactur- 
ers’ gross weight ratings of chas- 
sis are controlled to a large ex- 
tent by the load capacity of the 
tire equipment. 


How Tires Affect Capacity 

“For example, let us take a 
medium sized truck with an ap- 
proximate chassis shipping weight 
of 5,000 pounds, equipped with 
single front tires and dual rear 
tires. All truck manufacturers 
give the buyer a choice of op- 
tional tire equipment, and on this 
type of vehicle, the optional tire 
equipment ranges from _ 7.50 /20 
heavy service balloon to 9.00/20. 
The difference in the load capac- 
ity for the six different tire sizes 
optional for this vehicle varies 
from 12,600 to 19,500 lbs. The 
maximum gross weight rating es- 
tablished by the manufacturer on 
this chassis, however, may be 
only 15,000 Ibs. 


“In other words, this chassis 
may be used with a gross of 
12,000 lbs. for extremely severe 
operating conditions in mountain 
territories, while on level con- 
crete pavements under ideal oper- 
ating conditions the same chassis 
with auxilliary rear helper 
springs may be safely loaded up 
to 19,500 lbs. gross, according to 
the maximum tire equipment 
recommended by the manufac- 
turer. It is obvious therefore, 
that it is impossible for the man- 
ufacturer to definitely establish 
a maximum gross weight rating 
on a chassis, except as based on 
the load capacity of the tire 
equipment. 

“It seems reasonable to assume 
that the most simple procedure 
for determining the maximum 
gross weight of a vehicle, is to 
use the total tire load capacity 
as a basis for registration, and 
also for collection of the license 
fee. 


“This can be made a very 
simple procedure by requiring 
the applicant for a license to sub- 
mit to the registration bureau 
an affidavit, signed by a duly 
established representative of the 
tire manufacturer, this affidavit 
to give the necessary information 
on the size, type and tire manu- 
facturer’s total load capacity 
rating of all tires on the vehicle. 


This method is suitable for es- 
tablishing the gross weight of any 
type of vehicle from the lightest 
to the heaviest, regardless of the 
number of wheels and the type 
of vehicle, whether it is a light 
two-wheeled camping trailer or 
a passenger car, bus or heavy 
duty truck or trailer. 

“In view of the fact that in this 
certificate the maximum gross 
load capacity rating of the ve- 
hicle is definitely established, the 
certificate itself, attached to the 
license application, should be suf- 
ficient evidence as to the taxable 
weight on a vehicle without any 
other investigation, checking, or 
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The new Dodge Panel Delivery truck purchased by “Diaper Hygiene Unlimited”, a Cleveland concern. 
In order to banish the washline that used to flutter suggestively in the back yards of homes where 
new citizens were growing, they now furnish daily supplies of that inescapable babyhood accessory. 











In This Corner 


(Continued from Page 4) 
to carry larger inventories be- 
cause of his inability to get in his 
daily supply. 

While our agricultural friends 
are using the radio and doing 
everything in their power to help 
motor transportation, the press, 
for some reason or other, is not 
trying to inform the public as to 
the terrific taxation that is con- 
tinuously being piled on top of the 
already sorely taxed motor truck. 


On top of this we are beginning 
to see a twenty-five cent gallon 
price for gasoline, and while this 
may add a little bit more haulage 
to the railroads it is going to pu 
a lot more men out of employment 
than what will be added, and 
what the public does not under- 
stand is the fact that millions 
upon millions of dollars of taxes 
they are now taking in will be 


cumbersome methods as neces- 
sarily used at the present time. 


Uniform Tax Rates 


“The next question is one of 
taxation. Similar to the registra- 
tion methods, taxation presents 
a maze of wilderness and many 
complications brought about by 
the different classifications, the 
methods of registration and the 
wide variety in tax schedules. 


There is no need to mention that) 


motor vehicles taxation has 
reached a point in some States 
where the law of diminishing re- 
turns is affecting State revenues 
from that source. 

“From the standpoint of high- 
way building costs, no one ques- 
tions the soundness of increasing 
the tax in proportion to the 
weight of the vehicle. Based on 
the studies which have been made 
of this subject, a tentative tax 
schedule has been set up on the 
basis of a certain tax rate per 
100 lbs. of gross vehicle weight, 
and gross weight computed from 
the total tire load capacity, as 
follows: 


Gross Rate Per 

Vehicle Weight 100 Pounds 
Up to BR kG ee ga 20c 
$663 toe 20008....,3.0% 25c 
10001 to 15000........ 30c 
15001 to 20000........ 35¢ 
20001 to 25000........ 40c 
25001 to 80000.......% 45¢ 
30001 to 35000........ 50c 
35001 to 40000........ 55¢e 
Over GOO oe kan8 60c 

“It will be noted that thesd 


tentative rates vary from twenty 
to sixty cents per 100 lbs. The 
relative increase is graduated ac- 
cording to the gross weight of 
the vehicle. In some states, 
present tax rates are less, but in 
many states, the license taxes are 
far in excess of the rates arrived 
at by using this proposed 
schedule.” 


lost, for the railroads do not pay 
any tax on their fuel. 


I know you have very little time 
to read over everything that 
comes to you, but I am enclosing 
a copy of the article that I 
furnished for the Commercial 
Car Journal President’s Page in 
February, 1932, on which I re- 
ceived some very pleasing com- 
ments, and am also enclosing an 
article I did not publish last fall. 
If you find anything of real in- 
terest I would be pleased to have 
you make use of it, for motor 
truck transportation has been a 
life work with me and naturally 
I shall continue to fight for its 
rights and the benefits that it is 
giving the public. 

With sincere good wishes for 
your continued strength in giving 
us such a wonderfully construc- 
tive paper, beg to remain, 

B. A. GRAMM 
Gramm Motors, Inc. 
Lima, Ohio. 


Coming Events 


SEPTEMBER 
17-23—Springfield, Mass. Eastern States Ex- 
position. 
18-20—Chicago. 
Meeting. 


20-22—Atiantic City, N. J. National Petroleum 


Association, thirty-first annual meeting. 
Traymore Hotel. 


21-22—Chieago. National Association of Motor 


American Transit Association 


Bus Operators, annual meeting. Con- 
gress Hotel. 
OCTOBER 
oeeee Paris, France, Twenty-seventh Interna- 


tional Automobile Exhibit. 
2- 6—Detroit, Mich, National Metal Con- 
gress. 


2- 6—Chicago. National Safety Congress. 

9-10—Washington, Pa, George Washington 
Hotel: Pennsylvania Automotive Associa- 
tion, Thirteenth Annual Convention. 


5-15—Paris, France. International Automo- 
bile Salon. 


12-2i—London, England, Twenty-seventh In- 
ternational Automobile and Motorboat 
Show. 

23-28—Chicago. Motor and Equipment Manu- 
facturers Association, National Automo- 
tive Maintenance Exposition, Herbert 
Buckman, manager. 

24-26—Chicago, American Petroleum Institute, 
fourteenth annual meeting. 





27-28—Chicago, National Standard Parts As- 
sociaion, convention. Stevens Hotel. 
29—Chicago. Automotive Boosters’ Club. 


International annual meeting and ban- 
quet. Auditorium Hotel. 


29-Nov. 3—Chicago, Joint Trade Show, N. 8 
Pp A. M. EB. M. A. M. EB. W. A. 
Merchandising mart. 


NOVEMBER 


National Battery Manufactur 
(Date to 


Chicago. 
ers Association, fall meeting. 
be announced later.) 


JANUARY 
New York National Auto- 


6-13——-New York. 
mobile Show. 

27-Feb. 3—Chicago, 
mobile Show. 


Chicago National Auto 


| 


‘Ford Dealers Hold Salon 


New Orleans, Sept. 15.—The 
| authorized Ford dealers will hold 
an open air salon for ten days 
| starting Saturday, September 16, 
at Carrollton and Washington 





“*_- a word in 


edgewise’’ 
By the Publisher 





(Continued from Page 4) 
of every five cars is a new one, 
because the new cars are all on 
the road, at least over the week- 


ends. There can be no question 
but what the Fair at Chicago has 
been one of the contributing fac- 
tors which had influenced this 
year’s sales. It would cost more 
than a down-payment to move 
the average family to the Fair 
and back by train, and what auto- 
mobile owner will condescend to 
the bus, convenient and econom- 
ical as it is? 
cd * o* 


IT WOULD appear that once 
again prosperity, like the sun, 
rises in the East. There is no 
depression talk here in New York. 
Everyone seems to agree with 
General Johnson, who told his 
audience at Madison Square Gar- 
den Tuesday evening that we 
were already past the quarter- 
mark on the road to recovery. 
The NRA parade, which started 
at one o’clock yesterday after- 
noon, was still passing the re- 
viewing stand at midnight. A 
half holiday was declared for this 
event, and nothing since the Ar- 
mistice has equaled the enthusi- 
asm which greeted the quarter- 
million marchers on Fifth Ave. 


* +* es 
H. O. K. MEISTER, assistant 


general manager of Hyatt, told 
me in Newark Tuesday that aside 





from the automotive business 
which was keeping Hyatt revis- 
ing upward each months’ produc- 
tion schedules, their orders from 
thirty different industries to 
whom they supply bearings, were 
showing almost the same ratio of 
increases. “This seems to me to 
be a sure barometer of how busi- 
ness is improving,” he said. “Our 
orders for bearings must come 
well in advance of the fabrica- 
tion of complete machinery, so in 
a wide cross-section of American 
industry it is apparent that our 
customers are preparing for buy- 
ing still to come!” 


* * * 


EVERYONE with whom I have 
talked is convinced that this 
year’s new car buying has only 
scratched the surface of demand. 
As men go back to work, as 
farmers feel the effects of better 
prices, and as the so-called white- 
collared class regain their confi- 
dence, the demand for new auto- 
mobiles will mount. No man is 
wise enough to predict next year’s 





| Avenues. Besides having a com- 
| plete line of models displayed a 
| proving ground will also be 
featured. 





requirements, and those brave 
souls who are predicting had bet- 
ter revise their prophesies up-~ 
wards!—G. M. S. 
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In 1933 


Ur lOO~% 


Oldsmobile 


DOUBLES ITS SHARE OF SALES IN ITS PRICE RANGE | 
THIS YEAR 


Men and women are buying more 
Oldsmobiles than any other car of 
comparable price. They are awarding 
Oldsmobile 27.3% of the total sales of 
the eleven makes of cars in its price 
range—more than double the 13.3% of 
a year ago. They have purchased more 
Oldsmobiles during the first eight months 
of 1933 than in all of 1932. And here 
are the reasons for this marked public 
preference: 


Style Leadership — resulting from 
an entirely new and distinctive design 
— modern to the minute—a pleasing 
harmony of line, contour and color that 
is winning universal praise. 


Performance Leadership—90 
horsepower and 80 to 85 miles an hour 
in the Eight; 80 horsepower and 75 to 
80 miles an hour in the Six; plus excep- 
tional smoothness and flexibility. 


Fisher Ventilating System— 
utmost comfort—fresh air without drafts 
—individual ventilation without discom- 


forting others. No dangerous fogged 
windshield or windows. 
Time-Proved Dependability 
of engine, chassis and body—born of 
more than thirty years’ experience in 
building sound, reliable motor cars. 
Economy—the great basic economy 
of durable construction, which means 
long life—and of modern design, which 
means a higher resale value. 

Owner Satistaction—the good 
repute which stamps Oldsmobile as “the 
car that owners recommend.” 
Price—only $745 and up for the Six, 
$845 and up for the Eight — bringing 
value nowhere equalled in the entire 
Oldsmobile price range. 


The Oldsmobile franchise is available in 
certain select territories. It may be had 
singly, or, in certain cases, in combina- 
tion with other General Motors cars. 
Write direct to the Buick-Olds- Pontiac 
Sales Company, General Motors Building, 
Detroit, Michigan. 


A GENERAL MOTORS VALUE 


with LAST 


OLDSMOBILE OUTSELLS 


Ce ee 
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Based on official registration figures by 
R. L. Polk and Co. for the first seven 
months of 1933. The eleven cars which 
comprise the Oldsmobile price group 
range from $765 to $1250 (prices of five- 
passenger 4-door Sedans). 





THE SIX *745 and up 


* THE EIGHT $845 and up 


PRICES F.O.B,. LANSING 








STATES 


Alabama 
Arizona 


Arkansas 


California 


Colorado 


Chevrolet 





Connecticut 





Delaware 





District of Columbia 
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New Commereial Car Registrations July 1933-32 
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West Virginia 
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HORSE POWER 






' There should be 


Either the public get economy in their automobiles or else 
they get conversation. 


Which is most impressive? Which gets the business? 


In view of current economic conditions there should be no 
compromise. 


The above charts tell two stories. The chart at the left 
shows the higher efficiency standards established by the 
use of Bohnalite Cylinder Heads. 


Translated this chart shows that in an average typical case 
Bohnalite Cylinder Heads— 


decreased fuel consumption 10% to 12% 
increased horsepower 10% to 17% 
increased torque 10% to 15% 


These amazing results—or even better—can be developed 
for your product by Bohnalite Cylinder Heads. All of 
which will put your sales on an increasing basis as indi- 
cated on the chart at the right. 


Economy! Everyone wants it. Bohnalite Cylinder Heads 
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no compromise! 


make economy possible as never before—plus thrilling 
improved performance without the use of high priced 
fuels. 


And as Bohnalite is 62% lighter than iron, a great weight 
reduction is also effected. Another operating economy. 


Bohnalite Cylinder Heads—provide improved performance 
—higher engine output with lower fuel consumption— 
more power for a given size of engine—higher compres- 
sion—slower and lighter accumulation of carbon—elimi- 
nation of “ping”—smoother operation. 


This product represents years of study, research and ex- 
perimental work. The manufacturing methods employed 
in the development of this advanced design are respon- 
sible for the high efficiency results obtained with, and only 
with, Bohnalite Cylinder Heads. 


Just as Nelson Bohnalite Pistons revolutionized perform- 
ance, so do Bohnalite Cylinder Heads go a big step 
further. Bohn Aluminum & Brass Corporation, Detroit, 
Michigan. 


SUPER PERFORMANCE WITHOUT PREMIUM FUELS 
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Colorado Auto Dealers File 
Appeal Protesting New Tax 


Denver, Sept. 15.— Automobile| viding uniform taxation and pro- 


dealers throughout Colorado, | 
under the leadership of C. D.| 
Walker of the Walker Motor Car | 
Co., Denver, have vigorously pro- | 
tested the new state automobile | 
tax of $2 to $60 a car and have! 
taken the case to the Colorado | 
Supreme court demanding that 
the act be declared unconstitu- 
tional and collection of the tax, | 
which began September 1, be im-| 
mediately curtailed. 

During the last week in August, | 
an appeal was made to the Den-| 
ver district court to place a re- 
straint on the collection until it| 
was possible to determine the| 
validity of the law, the dealers | 
setting forth that it violates ar- | 
ticles in the state constitution pro- | 


North Carolina Sales 
Nearly 300% Better | 


Raleigh, Sept. 15.—L. S. Harris, | ler-Rodgers Motor Company has | of automobiles, 


director of the State motor ve- 
hicle bureau, announces that! 
sales of new automobiles in 
North Carolina in August were 
almost three times as large as 
they were in August of last year 
and truck sales more than double 
last month, while both automo- 
biles and trucks were about the | 
same for August as for July, the | 
month before. 

August sales reached 3,869, as 
compared with 1,419 for August, 
1932, and 3,683 for July, when 
half-year licenses were available, 
while August truck sales were| 
743, as compared with 304 for| 
August, 1932, and 693 for July | 
(the preceding month). | 

New automobiles sold in North | 
Carolina since January 1 have 
reached 16,947, as compared with 
10,343 to the same date last year, 
while trucks sold to the end of | 
August this year number 3,760 | 
as compared with 2,378 to the| 
same date last year. 


Chevrolet Employes 
Organize Works Council | 


Bloomfield, Sept. 15.—Employes 
of the Bloomfield plant of the 
Chevrolet Motor Co. have organ- 
ized a branch of the Chevrolet 
Employes’ Assn. and a Works 
Council. The purpose is to pro- 
mote co-operation between the 
company and employes in regards 
to working hours, wage rates, 
working conditions, safety and 
accident prevention, promotion of 
health, efficiency and economy 
in operation and other employe 
interests 


J. A. Foley, Bloomfield plant 
manager, announced full co-op- 
eration would be given the 215 
employes in the association, which 
includes only those employed in 
the labor group. 


August Best Month 


Columbia, S. C., Sept. 15.—More | 
new automobiles were bought in 
South Carolina during August 
than in any other month this year | 
or during any of the first eight | 
months in 1932, figures from the | 
State highway department show. 
The same was true in regard to 
the purchase of new trucks. 

Of the 8570 new autmobiles 
purchased in the State from Jan- 
uary through August, 2,052 were 
sold in August. 

During January this year only 
636 new automobiles were pur- 
chased in the state as compared 
with 651 for the same month in 
1932; in February 422 as com- 
pared with 385 for February, 1932; 
March 534 as compared with 374; 
April 849 as compared with 662; 
in May this year 1,043 as com- 
pared with 626 for the same 
month last year; in June 1,297 as 
compared with 769; in July 1,737 
as compared with 649; and last 
month, 2,052 as compared with 


|Complete by 
| Months 





only 616 bought in August, 1932. | 
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hibiting the legislature from 
levying any tax for county pur- 
poses. The revenue derived from 
the tax is to be used for county 
road funds. The brief also as- 
serted that the law amounts to 
double taxation and that it vio- 
lates the equal protection clause 
of the federal constitution. 


The district court upheld the} 
act, declaring that it was con- 
stitutional and terming it as a 
sort of “war-time” measure. The 
attorney for the dealers immedi- 
ately appealed to the state’s 
highest tribunal, branded the) 
“war-time” measure decision as| 
a “grievous error’, and requested | 
that the tax be quickly declared | 
unconstitutional. 





Change In Name 
Lakeland, Fla., Sept. 


r 


15.—Mil- 


changed its name to Lakeland} 
Standard Motors, Inc. 


|ust was safely ensconsed in sec- 


| man and located at 2424 Milwau- 


Gain in August Sales 
Chicago, Sept. 15.—Meeting at 
the Joseph Urban room in the 
Congress Hotel, 425 Dodge dealers 
and retail salesmen in the Chi- 
cago Metropolitan area staged a 
banquet to celebrate the ascen- 
sion of Dodge cars to fourth 
place in the Cook County regis- 
trations for August. 

L. D. Cosart, regional manager, 
who acted as toastmaster at the 
function, also informed the gath- 
ering that Plymouth during Aug- 


ond place in Cook County. 

Mr. Cosart made known the 
acquisition of the Newman Motor 
Mart, Inc., headed by Jack New- 


kee Ave., as a Dodge dealer. This 
concern has retailed cars at the 
same establishment for the past 
ten years. 





Ray Battery Co. Moves 

Beloit, Wis., Sept. 15—-The Ray | 
Battery Co., manufacturers of | 
storage batteries for all makes | 
storage battery | 
chargers and electric welding, 
transformer and motor generating 


| rators, 
| for the varied heating, 


Dodge Dealers Celebrate | Young Radiator Co. 


Has 100% Payroll Rise 

Racine, Sept. 15.—F.. M. Young, 
president of the Young Radiator 
Co., reports that its factory pay- 
roll for August has increased 
100 per cent over what it was 
during April or May respectively 
of this current year. September, 
according to present planned 
schedule, will increase consider- 
ably beyond this mark. This in- 
crease in orders has greatly in- 
creased production and this com- 
pany is now employing regularly 
as many men as during the peak 
of 1929. This improvement in 
conditions is not only seasonable 
but partly through diversification 
of the business of this company, 
where several years ago it manu- 
factured chiefly engine cooling 
radiators for power units, trucks, 
tractors, etc., it now manufac- 
tures a great variety of copper 
heat transfer products or evapo- 
condensers, coolers, etc., 
ventilat- 
ing and air-conditioning and al- 
lied industries. 


sets, has been moved to this city 
from Chicago and will start pro- 
duction within two weeks. 


Car Registrations 


Up 30% in July 


Boston, Sept. 15.—A thirty per 
cent increase in automobile regis- 
trations over the same month last 
year was recorded by the Motor 
Vehicles Registry in July. A 
steady gain is shown since April, 
when the first increase in more 
than a year was noted. 

July found 42,640 registrations 
of which 39,281 were passenger 
cars and 3,359 were commercial 
vehicles. In July, 1932, registra- 
tions totaled 32,179, of which 
29,583 were passenger cars and 
2,596 were commercial vehicles 
making a total increase this year 
10,461. 

For the entire year, to the end 
of July, registrations were 14,296 
less than in the same period of 
1932, or 1.7 per cent, which shows 
a steady closing of the gap, as 
during last May there was a dif- 
ference of 4.5 per cent in total 
registrations over the same month 
of last year. 

Allowing for registration plates 
reissued, the actual gain in cars 
and trucks in July was 27,424. 





LATEST CUMULATIVE NEW PASSENGER CAR 


These comparative figures, showing the number of new auto 
ing month are published in Automotive Daily News immediate 


mobiles registered in each state during the preced- 
ly upon release by R. L. Polk & Co. twice weekly. 


All figures are supplied by R. L. Polk & Co. except Illinois and New Jersey. 
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Dealers Approve E. D. Graham to Head 


New Association 


Springfield, Mass., Sept. 15.— 
Automobile dealers in Springfield 
heartily approve of the organi- 
zation movement among car 
salesmen. It was stated by sev- 
eral dealers that the association 
is expected to prove beneficial to 
the salesmen and to themselves 
in the elimination of cutthroat 
competition, chiseling and _ re- 
bating among part-time sellers, 
and other evils that beset the 
business. 

Every co-operation will be ex- 
tended to the salesmen’s organi- 
zation by the dealers who were 
interviewed and they felt sure 
that in the collective bargaining 
the dealers’ association and the 
men’s association a program of 
fair practices would be arranged 
satisfactory to both. 

One dealer said that the sales- 
men’s tentative request for ten 
per cent commission on clean 
sales where no trade-ins were 





made would not be _ feasible, 
as the margin of profit on 
such sales affords the dealer 


REGISTRATIONS BY STATES, AUGUST, 1933-32 


N. A. Gas Tax Group 


Indianapolis, Sept. 15—E. D. 
Graham of Oklahoma was elected 
president of the North American 
Gasoline Tax Conference held at 
the Hotel Severin here. 


Other officers chosen were: 
Henry F. Long, of Massachusetts, 
vice-president; C. F. Joyner, of 
Virginia, secretary; J. Perry, of 
Michigan, treasurer, and Archie 
N. Bobbitt, former Indiana audi- 
tor of state, executive secretary. 

The delegates selected Atlantic 
City, N. J., for the 1934 conference 
which will be held in September. 


leeway in trading cars on other 
sales. He explained that often- 
times the dealer makes a prospect 
a better offer on his old car where 
this surplus from clean _ sale 
profits is present to absorb the 
over-allowance. He added that 
the extra commission paid to the 
salesmen on this type of sale 
would result in restricting the 
dealer’s capacity to trade, with 
the consequence that the higher 
commission would reflect to the 
salesmen’s disadvantage in the 
long run. 


Goodyear Rubber Co. 
On Four-Day Week 


Akron, Sept. 15.—Goodyear Tire 
& Rubber Co. has gone on a four- 
day week basis, succeeding the 
five-day week established in Au- 
gust. Other tire plants here are 
on a five-day week, with excep- 
tion of Seiberling and Mohawk, 


week in most departments. 
The tire companies are plan- 


as many workers as possible to 
offset the effect of seasonal de- 
cline in business during the fall. 
Goodyear has laid off 400 men 


ployes were on its payrolls against 
the 1929 average of 16,775 and 
against 11,091 in August, 


800 more workers go during Sep- 
tember. 





New Stamping Company 

Detroit, Sept. 15.—The Michigan 
Metalcraft Co., 6527 Russell St., 
has been organized to manufac- 
ture and deal in general stamp- 
ings and containers, with a capi- 
tal stock of $6,000, of which $1,020 
has been subscribed and paid in. 





which are continuing a six-day | 


ning to spread employment among | 


1932. | 





The company expects to let about | 
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10,000 Expected to Visit 
A. S. I. Show In Chicago 


Chicago, Sept. 15.—The entire 
second floor of the mammoth 
Merchandise Mart in Chicago 
will be taxed to capacity with the 
exhibits of the Automotive Serv- 
ice Industries Show which will 
be presented October 30 to No- 
vember 3 inclusive under the 
combined sponsorship of the Na- 
tional Standard Parts Assn., the 
Motor and Equipment Manufac- 


since August 15, when 15,944 em- | turers’ Assn. and the Motor and 


Equipment Wholesalers’ Assn. 
The event is unique and carries an 
added degree of significance this 
year. The exhibition will be 
broader in scope and more com- 


| prehensive than ever before. 


An attendance of more than 
10,000 is anticipated. This expec- 


| tation is based on the fact that 


|upwards of 9,000 have attended 


recent shows on a less compre- 
hensive scale and the increased 
interest in this year’s exposition. 

The respective organizations 
will hold annual conventions the 
week preceding the opening of 


The complete cumulative figures will appear every Saturday, until all 48 states or complete United States totals 
for the month have been printed. States shown today for the first time are: Connecticut, Idaho, Illinois, Kan- 
sas, Michigan, Minnesota, Virginia, and the District of Columbia. 
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the show. Another factor tend- 
ing to increase attendance from 
throughout the country is that 
Chicago’s Century of Progress ex- 
position will still be in operation 
when the Automotive Service In- 
dustries Show opens. 


Invitational Order 
Attendance provisions 
been greatly expanded, invita- 
tions having been extended 
throughout the country to job- 
bers, oil companies and operators 
of service and filling stations, car 
dealers, factory service managers 
and other executives, fleet owners, 
proprietors of independent ser- 
vice stations, overseas representa- 
tives and NRA and other govern- 
ment officials. To facilitate 
complete inspection of the show 
by the thousands interested the 
schedule for attendance calls for 
the show to be restricted to the 
members of the respective spon- 
soring associations the first two 
days—Monday and Tuesday, Oc- 
tober 30 and 31. Wednesday and 
Thursday admission will be by 
|invitation for oil company repre- 
sentatives, jobbers and others not 
included in the membership rost- 
ers. Beginning at 6 p. m. Thurs- 
day and continuing all day Fri- 
day and through Friday evening, 
the show will be open to the trade 
generally, and motor tradesmen 
in all branches of the business 
will be welcomed. 
Maintenance Estimate 

Hundreds of exhibits will crowd 

the Mart displaying the latest in 
|parts accessories, equipment and 
supplies. It will be essentially a 
marketing show, where the avail- 
able lines may be inspected by 
the merchants. It is estimated 
that the 1934 maintenance market 
based on 25,000,000 motor vehicles 
will exceed a billion dollars in 
value and the forthcoming Auto- 
|motive Service Industries Show 
has been designed, built and pre- 
sented adequately to represent 
such a gigantic industry. 

Those who have charge for the 
associations co-operating in spon- 
sorship are: 

D. W. Rodger, Detroit, Mich., 
chairman; F. C. Bahr, Minneapo- 
lis, Minn., vice chairman; R. H. 
Bachman, Allentown, Pa.; V. C. 
Hossellman, Lima, Ohio; L. F. 
Hunderup, Springfield, Mass.; 
Burke Patterson, Cleveland, Ohio; 

|M. T. Rogers, Cambridge, Mass.; 
Roy Schreiner, Harrisburg, Pa.; 
E. R. Seager, Cleveland, Ohio; 
|V. J. Snively, Detroit, Mich. The 
show manager is A. B. Coffman, 
Chicago. 


have 


S. Carolina New Car 
Registrations Increase 


Columbia, Sept. 15.—Figures re- 
leased by Ben M. Sawyer, chief 
highway commissioner, disclosed 
a sharp increase in the registra- 
tion of new automobiles and 
| trucks in South Carolina the first 
eight months of this -year .over 
the same period last year. 

Commissioner Sawyer reported 
8,570 new automobiles registered 
|/through August, compared with 
4,732 for the corresponding period 
last year. This was an increase 
|of 3,838, or eighty-one per cent, 
|it was pointed out. 

New trucks likewise showed an 
}inecrease. They jumped from 825 
last year to 1,453 this year, an 
| increase of 628, or seventy-six per 
cent. 


50% DISCOUNT 





We will sell out entire 
stock of DeSoto parts at 
50% discount, freight 
prepaid. Inventory will 
be furnished on request. 


Southland Motors, Inc. 
812 Calhoun Ave. Houston, Texas 
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Motor Stocks 
Up On Basis 
Of Good News 


By CON RAD ALEX ‘(ANDER 


New York, Sept. 15. 
marks for the year were reached 
by some of the leading 
stocks this week and many others 
approached their best levels of 
1933, having regained most of the 
losses sustained in the July 
ket break. 

General Motors and Chrysler 
continued to divide the leader- 
ship, both breaking through their 
old 1933 peaks. General Motors 
went through its old high of 3514 
and Chrysler crossed 50 for the 
first time in many months. 
Among other motor stocks 
make new highs for the year were 
Collins & Aikman Motor 


Products. Motor Products was 
one of the features of the week, 


running up more than four points | 


on a single day. 
Among other shares of automo- 
tive companies now selling with- 


in their high range for the year | 


are Bendix Aviation, Borg-War- 
ner, Budd Wheel and Hudson 
Motor Car. Preferred shares of 
some of the tire companies this 
week ran up sharply and Trico 
Products was active and strong. 


With production and sales re- 
ports still making favorable com- 
parisons with the preceding 
months and a year ago, the shares 
of automotive manufacturers con- 
tinued to be popular with the in- 
vesting public. 


Good Quarter Expected 
Despite the fact that current 
operations under the industry’s 
NRA code are more costly than 
previously, earnings of the man- 
ufacturers are expected to com- 
pare favorably with those of the 
preceding three months. In fact, 
some companies probably will 
earn more money in the third 
quarter than in the second, a 

highly unusual development. 


Some sstartling estimates of 
Chrysler earnings for the cur- 
rent period are being heard in 
Wall Street. This company 
earned $1.80 a share in the second 
quarter, after having lost seventy 
cents a share in the first. Gen- 
eral Motors reported ninety cents 
a share for the second quarter 
and $1.01 for the first half year 
and indications are that the net 
for the third period won’t be far 
from that of the second, with the 
result that the earnings for the 
first nine months are expected to 
be close to $2. Estimates that 
G.M. will show $2.25 a share for 
the full year are heard in finan- 
cial circles. General Motors has 
43,500,000 shares of common stock 
outstanding. Chrysler’s capital 
stock outstanding totaled 4,315,000 
shares on June 30. 


When General Motors came 
back to thirty-five and Chrysler 
hit fifty, the word went around 
Wall Street that there was con- 
siderable switching from one 
stock to the other. Whether there 
was more switching from Chrys- 
ler to General Motors or vice 
versa was not known. That in- 
variably happens, with investors 
who have followed a stock up 
from lower levels deciding to 
switch to another security in the 
same industry. Sometimes the 
switch is made from a stock that 
has moved slowly into one that 
has moved fast, while in other 
instances those holding the fast 
mover sell it and buy the slow 
mover in the expectation that 
the latter may have a quick run- 
up. 

One reason for the strength 
and activity in Motor Products 
Corp. during the week was seen 
in the estimate that its earnings 
for the third quarter would be 
around $2 a share. 

Operations of the Moto Meter 
Gauge & Equipment Corp. dur- 
ing July and August are reported 


motor | 


to | 


Pro- | 
ducts, Moto Meter and Thompson | 


| 
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Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Sept. 


of the year. 


the stock moved lower 


of the market. 


been only slightly below 
June, when a profit 
In fact, most of 
of about $75,000 
reported for the second quarter 
was understood to have been 
earned in June alone. The com- 
pany is expanding its activities. 


to have 
the level for 
was returned. 
the net income 


Motors Due to Gain 

It is interesting to note that 
wherever investment policy for 
these stirring times is discussed, 
the automobile industrv is singled 
out as one that should be a lead- 
ing beneficiary of business re- 
covery in whatever form it may 
take. 

This has been thoroughly dem- 
onstrated this summer, but it will 
be recalled that prior to the be- 
ginning of recovery. there was a 
very cautious attitude in financial 
quarters regarding the motor 
companies. This now is. all 
changed. Investment counsels 
are going so far as to advise that 
“combined holdings (of motors) 
should be in substantial propor- 
tion to total invested funds.” 

Much of the current strength 
in the motor shares as a group 
undoubtedly is due to the general 
expectation that passenger car 
prices will be higher on 1934 
models. This, it is believed, will 
increase earnings for the final 
quarter of this year and for the 
succeeding twelve months. 


15, 3:10 P.M.—After early strength motor 
shares today ran into selling at around their best levels 
Chrysler was a feature of early trading, 
10,000 shares having been turned over in a single trans- 
action at 52, up % from the previous close. 
and closed below 50. 
as a group absorbed selling as well as any other section 





After that 
The motors 


| 
| 
| 
| 


t 


Ther- 
make 


are that the 
moid Co. will be able to 
satisfactory arrangements 
ering the issue of $2,684,000 in six 
per cent notes which come due 
next February. The company has 


Indications 


made known its inability to meet | 
the maturity in cash, current as- | 
sets having been slightly under | 


$2,000,000 as of June 30. The 
notes are selling around $60 on 
the $100. 

Heavy truck builders are 
watching closely the administra- 
tion of the public works program, 
in which they see great opportun- 
ities for profit due to the ex- 
pected increased demands for 
vehicles of that type. Much is 
heard of Mack Trucks, Inc., in 
this connection. 


One of the attractions of the 
automobile shares as a group is 
the liberal dividend policy of the 
industry in the past and the ex- 
pectation that such a policy will 
be resumed as fast as justified 
by earnings. The tendency in 
this direction already has been 
noted, a number of dividends 
having been restored. 


Declare Dividend 
Toledo, Sept. 15.—Electric Auto- 
Lite Co. has declared the regular 
quarterly dividend of $1.75 on the 
preferred stock, payable October 
2 to stock of record September 22. 


| general 





| most 
a eS _ | staged 
a 


cov- | 


| branches. 





Chrysler Contest Results 
In Big Sales Increase 


Detroit, Sept. 15.—J. W. Frazer, 
sales manager of the 
Chrysler Sales Corporation, an- 
nounces a marked stimulation of 


| Plymouth sales by members of 
| the Chrysler-Plymouth dealer or- 
| ganization as a result of a sales 


contest just inaugurated. This 
contest, known as “The Big Push 
Is On,” is one of the largest and 
liberally rewarded’ ever 
by the Chrysler Sales 
Corporation. 
There are 
contest, one for the dealers 
the other for the salesmen. 
covers the two-months 
from September 1 to October 31 


two divisions of the 
and 


}and is based on Plymouth retail 
deliveries alone. The entire coun- | 


try has been divided into 25 dis- 
trict areas, the 24 regular Chrys- 
ler districts plus a special area 
comprising all the factory 
Each dealer has been 
assigned a quota based on his 
Plymouth retail deliveries during 
May, June and July. Awards will 
be based on performance against 
this quota. 


The dealer in each district who | 


makes the greatest percentage of 
his quota will receive a watch 
valued at $400 and a scroll com- 
missioning him a sales colonel in 
his district. 
formance will be rewarded with a 
watch costing $125 and a commis- 
sion as major. The third best 
will bring a $75 watch and a 
captain’s commission. 

There will be ten prizes for re- 
tail salesmen in each division for 
September performance and the 
same number for October. Actual 
sales will govern the awards in 
the salesmen’s division, not 
quotas. A salesman competes 
only against the other salesmen 
in his own district. The high 
salesman in each district in each 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, SEPTEMBER 15, 1933 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


1933 
High 


Last Sale 


Sept. 15 Sept. 12 Low 





Allis Chalmers Mfg. 
American C. & F. 
American Chain 
American La Fr 
American Woolen 
Auburn Auto (2 
Bendix Aviation 
Bohn, A. & B. 
sorg-Warner 

Briggs Mig 

Budd Mfg. Co., 

Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Collins & Aikman 
Commercial Credit 
Com, Credit 4 
Commercial Inv. T 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright, 

Du Pont De Nemours 
Eaton Mig 
Electric Auto 
Electric Storage 
Evans Prod 
Federal Motor .. 
Firestone T. & 
Gabriel Co., z 
General Elec. 
General Elec. Spec. 
Glidden 

Goodrich, 
Goodyear, T 
Graham-Paige 
Hayes-Body Corp. 
Houdaille-Hershey 
Houdaille-Hershey « 
Hudson Motor 
Hupp Motor 

Indian Motorcycle 
Inter. Harvester 
Johns- Manville 
Kelly-Spring. Tire 
Lee Rubber & Tire 


Libbey-Owens-Ford Glass ... 


Ludlum Steel 


Battery 


(60c) .... 
General Motors ........ 


19% 
301% 


4634 1314 
2014 6 


1% 
14% 
61 
183% 
46 
1934 
11% 
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Reo 


Rep 


ae ee ND 


1134 


4858 


Mack 
Marlin Rockwell 
Marmon 
Midland Steel 
Moto Meter, 
Motor 
Motor Wheel 
Nash 
Packard 
Raybestos 
Motor 
ublic 
Sparks-Withington 
Spicer 


Last Sale 
Sept. 15 Sept. 12 


Trucks (1) 
Motor 


G. 
Products 


Manhattan 
Steel Corp 


Mfg. 


25 I 2! Stewart-Warner .... 


1714 


Studebaker 


Thermoid Co. 


Thompson 
Timken Roller 
Trico 
Union Car 
U’, S. 
Uv. 8, 


Products 
Bear 
Products 

& Carb 
Industrial Alcohol 
Rubber 


West’house E 


Yellow 


Truck 


Young Spring & Wire .. 


CHICAGO 


Asbestos Mfg. 


Bastian 
Bendix 
sorg-Warner 


Blessing 
Aviation 


Grigsby-Grunow 


Houdaille-Hershey, / 
Houdaille-Hershey, 
Modine Mfg. 

Perfect Circle 
Pines Waterfront 


DETROIT 


Baldwin Rubber, B 


Bower Roller 


Bearing 


Ex-Cell-O Aircraft & Tool ... 
Gemmer Mfg., / 

Hall Lamp Co 

Hoover Steel Ball 

Parker Rust Proof 


Timken- Detroit 


' day plus the 


It | 
period | 





The second best per- | 





month will receive $100 and a 
handsome Chrysler - Plymouth 
pin; the second man will receive 
$50 and pin; the third and fourth 
each $25 and pin; the fifth, sixth, 
seventh, eight and ninth each $10 
and pin; the tenth pin only. 

The factory has established as 
its objective for September and 
October as many Plymouth sales 
as were made during May, June 
and July and with the business 
revival gaining momentum every 
incentive of this 
contest is confident of reaching 
it 

A contest newspaper “Victory 
News” wilt be issued at the end 
of each two-weeks period of the 
contest to inform the dealer or- 
ganization of the progress of the 
battle. 


Johnson Revives 
Talk of Action 
Against Ford Co. 


(Continued from Page 1) 
strated his technical rightness in 
his code position and that, until 


| he commits some violation of the 


automotive agreement’s’ terms, 
there is nothing left for the Ad- 
ministration to do but see what 
the public does about buying cars 
that do and those which do not 
wear Blue Eagles. 

The point is made that Ford is 
meeting the provisions of the 
code to which he is_ subject 
whether or not it bears his signa- 
ture. The company is working 
more than the prescribed thirty- 
five-hour week at the present, but 
the hour provisions of the code 
provide sufficient latitude to as- 
sure that Ford is taking no 
chance of being accused of a 
violation of the code for the 
present. 


The recent raise in pay to $4.80 
a day puts the company well 
within wage provisions of the 
agreement. His punishment on 
this score is thus obviated. 


As to the idea that Ford may 
violate the code by refusing to 
submit figures to the National 
Automobile Chamber of Com- 
merce on his current operations, 
that remains to be determined 
when the first set of figures are 
due early in October. The guess 
here is that Ford’s reluctance to 
make any such revelation of his 
operations to his competitors has 
been grossly overestimated; that, 
when the time comes, he will 
conform to this particular pro- 
vision of the code as well as to 
the hour and wage clauses. 


As to the collective bargaining 
right, modified by the merit 
clause in the code, Ford is no 
more likely to be challenged on 
this provision than is any other 
manufacturer, all of whom signed 
the agreement. 


In view of this set of circum- 
stances, the NRA is deemed here 
to be without any other possible 
course at the moment than to 
wait and see what the absence of 
Blue Eagles on Ford products 
achieves in the way of a pressure 
that will make Ford sign. 


Eaton Co. Shipments 
250 Per Cent Over ’32 


Detroit, Sept. 15.—Shipments of 
automotive parts scheduled by 
the Eaton Manufacturing Co. for 
September show no decline from 
the August total, contrary to the 
seasonal trend. Shipments for 
August by the company were 
slightly in excess of those in July, 
which also was contrary to the 
usual summer lull. September 
shipments are running at a rate 
two and a half times those for 
September, 1932. 
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Concerning Life on the Planet Mars 


With a Few Comments About This One 


Just before he died, the great astronomer, Lowell, who spent 
his life in the study of the planet Mars, sat one evening with a 


group of friends and told the following story: 


As a young astronomer he had read one day that a certain 
great scientific body had offered twenty-five thousand francs 
for the first person who established proof that there was life 
on our near neighbor, the planet Mars. His imagination was 
touched; and more because of the dare than because of the 


reward, young Lowell set to work. 


His task took twenty-five years. Among other things he had 
to make a study of human eyes. He found that there were eyes 
with short rods and eyes with long rods. The eyes with long rods 
could see distance more surely. He tested those eyes for months 
at a time on distant telegraph wires before he brought them to 


the telescope. 


But surely, very surely as the years went by he established in 
the mind of the astronomical world the fact that the planet did 
slowly change color when the sun crossed its equator every two 
years, and the season of its spring time came on; for Mars re- 
volves around the sun every two years, instead of one. Gradu- 
ally he established the fact that this change in the color of Mars, 
spreading slowly from the equator toward the poles was the same 
change that takes place in the color of our earth when our spring 
comes. In other words, there was vegetation on Mars, and vege- 


tation is life. 


More years passed and the young Lowell, no longer young, 
found himself in Europe and bethought himself to collect the 
old time reward. But the sages of that great scientific group 


looked at him curiously. 


**Mars,”’ they said, “Life on Mars? Why, we know all about 


that. We’ve known all about that for years.” 


* * * 
A rather long story for a rather short point. 


Within the past ten years America has been making social 
and economic changes on the face of this earth of far greater 
importance than Lowell’s discovery of the changes on the face 
of Mars. 


It is not important that True Story Magazine with its tremen- 
dous wage-earning circulation as a background for its study, 
was able, and was the first to put the meaning of these changes 


into words and to make America conscious of what they were. 


A short time ago, you had your President formulating his 
plan for the National Recovery Act. The basis of that plan was 
that Labor should have more wages and shorter hours. The 
purpose of that plan was to provide this great mass market with 


still greater buying power. 


In one of the very first of these True Story pages it may in- 


terest you to remember that we said, 


**America’s Greatest Discovery is that Labor must have the 
leisure and the money to buy all the things that it helps to make.” 


“That America has come upon a period of mass production. 
That if you have mass production you must have mass consump- 
tion. That we have arrived at a time in the world history when 
Labor has become a controlling market and is no longer to be 


considered as a commodity.” 


* * * 


The repetition of these records is not important to you now 
any more than Lowell’s appearance before that scientific body 
was important to them. Nor, will it be any more disappointing 


to us than it was to Lowell if you have forgotten their origin. 


The important thing is, How are we going to interpret this 


National Recovery Act? 


And here True Story Magazine can help once more. It can 
help by directing your approach toward this great wage-earn- 
ing market with which we have been so closely associated for 


so many years. 


We told you in one of these pages several years ago that the 
cultural and educational standard of America’s great wage-earn- 
ing mass has risen so rapidly that it was mentally conditioned to 
absorb all of the new things that America’s mass production was 
turning out. Please let this sink in: You couldn’t do with the 
peasant class of Europe what you can do with the wage-earning 


mass of America. 


* * * 


Now, through the innumerable letters and manuscripts that 
cross our editorial desks, we are able to say once more that this 
method of securing National Recovery is already working; that it 
had begun to work long before the President’s proclamation was 
ever issued; and that it will continue to work, if the employers 
of America will immediately back up this new activity with their 
re-employment on the one hand and their selling plans on the 


other. 


The reasons for this have to do with the speed at which the 
wage earning masses are spending and can spend whenever the 
payroll starts; to the intelligence of that spending, and to their 


widespread acceptance of what you are setting out to do. 


The come-back already is almost entirely in the mass field. 
We know this by our letters and manuscripts. We know it by 
our rapidly increasing news stand sales (for most of True Story 
sells from month to month on the news stands, and the wage- 
earner’s family does not buy the True Story Magazine when he 
is out of a job). And finally we know it by the mass produc- 


tion charts in many of your own great factories. 


Automobile sales, for example, have gone up right straight 
through the summer when they should have gone down. But 
almost entirely amongst the low priced cars where your wage- 
earning mass consumption is absorbing the output. True Story 
Magazine has been the sponsor of that mass market for many 


years. It never fails in producing mass results. 
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nother Bendix trium 
gives leading 1934 cars 


Liqual-Action 


MECHANICAL 


BRAKING 


HE braking systems of leading 

cars for 1934 will, as usual, be built 
by Bendix, here in the world’s largest 
brake manufactory. They will be the 
finest brakes ever used on automobiles, 
from the point of view of the car 
owner, the dealer and the manufacturer. 

In several extremely important 

ways, these brakes will differ from 
previous types. The net result of A | 


Bendix Products Corporation, Brake Di 


Brakes. 
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be evident at once, in ease of accurate 
adjustment, and in the astonishing per- 
sistence with which these brakes retain 
their adjustment. 

If you sell cars, or service them, or 
build them, you ought to have on your 
desk a copy of the new, interesting, illus- 

trated literature regard- 
ing these brakes — just off 
_ the press. May we send 
Y it to your Use coupon! 


BENDIX PRODUCTS CORPORATION 
403 Bendix Drive ¢ South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 


vision, 403 Bendix Drive, South Bend, Indiana 
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